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DEALERS TO DEFINE AIMS 


Sparks 


What’s the Top? 
New Nash and LaSalle 
Dodge’s 3,000,000th 
34-Year-Old Answer 


=o 


By 
Chris Sinsabaugh 


EEMS FUNNY to hear of a} 

shortage of new cars with the 
industry expecting to record an 
output of from 425,000 to 450,000 
units in March and thus reach} 
the second highest month of all 
time. But these flapping ears of 
mine have heard at least two 
sales managers complain this} 
week of being unable to turn out 
enough cars to satisfy their deal- 
ers. And this isn't any publicity 
stunt, either, I’m satisfied. These 
two brass hats are not alone in 


President Shies| 
From Giving Aid 
ToWork Measure 


By WILLIAM ULLMAN 
Washington, Mar. 15.— Begin- 





|ning of Senate hearings on the) 
| Wagner labor relations bill this | 


| week marked the opening of la- 


bor’s new attempt to fill in “the | 
other side of the NRA picture.” | 


While President Roosevelt him- | 


| self has shied away from efforts 
|to obtain his public support for 
this bill, many of his New Deal 
| lieutenants in and out of the Gov- 
| ernment have come to its support. 
Congressional battle over the 
bill, which Sen. Robert Wagner, 
the author, has termed the best 
available way to redistribute in- 
Col. 1) 


(Continued on Page 2, 


their clamor for bigger and bet-| . 


ter production this month. Others | 


apparently are in the same box 
but not saying much about it. 
All of which makes us predic- 
tioners feel pretty good, for most 
of us have been insisting that 1935 
is going to surprise the world as 
to automobile sales. Already the 
dealers have renewed their faith 
in Santa Claus and fairies and 
results this first quarter have been 


so gratifying that they certainly | 


ustify the optimism that prevails 


‘herever cars are made and sold. 


* * 


THE SECOND QUARTER 
looms ahead and we find at least 
two manufacturers girding up 
their loins and preparing for the | 
introduction of new stuff for the 
spring trade. Notably Nash and 
LaSalle. The latter is set for the 
big announcement which will be 
made on Mar. 23. Of course ADN 
will carry the story. 

I can’t say anything about the 
prospective new Nash, but I have 
had a peek at the new LaSalle, 
made possible because of the big 
meeting of dealers and star sales- 
men in Detroit this week. Of 
course John Chick had to give 
them a peep and we Paul Prys 
crept under the tent before the 
new models were put back in 
stock. 


Frank Denney says I ean’t do 
much but generalize on the pros- 


pective blessed event, so all I can | 
say right now that you can trace | 


the family resemblance—still the 
thin nosed aristrocrat with the 
toothpick radiator which has, it 
seems to me, set the fashion for 
1935. There’s more horsepower, 
a jump of about 10, and there’s 
been a dolling up that makes the 
1935 LaSalle stand out. Just like 
a woman powders her nose, the 
engineers have made numerous 
improvements in detail that re- 
flects to LaSalle’s credit. I'd like 
to say more about the job, but 


(Continued on Page 16, Col. 4) 


Mich. Factories 
Supply Jobs For 
All Over World 


Detroit, Mar. 15.—“Detroit is a 
world metropolis, not by popula- 
tion but based on jobs created 
through its activities and extend- 
ing to all parts of the globe,” said 
George F. Bauer, export manager 
of the Automobile Manufacturers 
Assn, at the Detroit and Michigan 
Exposition. 

“Pharmaceutical products, 
stoves and automobiles, to men- 
tion but a few of the items pro- 
duced in this area and sent to dis- 
tant lands, are the basis for em- 
ployment of millions of people 
here and abroad. 

“Rubber and tin, as examples, 
are produced in large quantities in 
18, Col. 4) 


(Continued on Page 


i dilint 
Looked for in 
Tire Industry 


Detroit, Mar. 15.—Latest moves 
in the tire industry indicate that 
a general price rise may be in the 
immediate offing. 

Sears-Roebuck announced from 
Chicago that the lower prices es- 
tablished on its first line tires 
during its regular March sale in 
that city would end Saturday. 
Price cutting between Sears- 
Roebuck and tire manufacturers’ 


(Continued on Page 16, Col. 2) 





Labor Pushes Wagner Bill, 


Expect Early Approval 
of P-A Reorganization 


Buffalo, Mar. 15.--Final ap- 
proval of the reorganization plan 
for the Pierce-Arrow Motor Car 
Co. is expected Mar. 25 when U. 
S. Judge John Knight will hold 
a final hearing. 

The plan was presented form- | 
ally to the court Tuesday. It had | 
been informally approved by two- | 
thirds of the stockholders and | 
creditors, John Lord O'Brian, at- | 
torney for the company told the 
court. 

All necessary capital had been 
raised, he declared, with Buffa- 


| lonians underwriting and heavily 


| 
| 


over-subscribing $250,000 of pre- | 
| of 250 cars to March 1. 
final settlement of the plan, Judge | 


ferred stock. 


Capital was raised in the fol-| 
| Knight authorized 


lowing ways, he showed: 


1. Loan of one | Loan of one million dollars ' 


NRA Seeks Conclusive? 
In Spielman Case Code Attack 


“ap-| from banks, secured by five per 
cent first mortgage notes. 

2. 50,000 shares of new pre- 
ferred stock with $5 par value, 
described as 7 per cent cumula- 
tive preferred stock. 

3. 120,000 shares of common 
stock, par $5, for creditors. 


When operations under the new | 
plan are begun, O’Brian told the | 


court, assets will cover liabilities 
by a 10-1 ratio. 
The company plans to pro- 
duce 1,770 cars a year, minimum. 
Operations since Jan. 1 have 


| netted the company an operating | 


profit, he declared, on an output 
Pending 


the produc- 


tion of 500 cars. 


Ruling 


@ 


Detroit Mar. 15. Dentin up an 
opportunity to secure a favorable 


| decision based on legal technical- 


ities in the Spielman case now be- | 


| fore the Supreme Court, National 


Industrial Recovery officials have 
chosen to seek a conclusive de- 
cision based on the merits of the 
case. 


pon id L. Frank 
Heads Exports 
For Studebaker 


South Bend, Ind., Mar. 15. 


The Spielman Motor Sales Co. | E lection of Arvid L. "Pre ink to the 


suit has been heralded as the| 
test of the recovery agency’s con- 
stitutionality. The sales company 
contested validity of both the na- 
tional and New York State re- 
covery laws. 

The following telegram has 
been sent by F. W. A. Vesper, 
chairman, National Control Com- 
mittee, Motor Vehicle Retailing 


(Continued on Page 13, Col. 4) 


The ton Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1935 1934 
Pos, Make Pos. 
1—55,817 Ford 29,378— 
2—31,425 Chev. 9,747— 
3—29,337 Plym. 11,825— 
4—10,703 Dodge 4,818— 
5— 7,182 Pont. 
6— 5,995 Olds 
7— 5,166 Huds.* 
8— 4,887 Buick 
9— 3,045 Stude. 
10— 2,312 Chrys. 
*Iincludes Terraplane. 
Total All Makes 
163,494 712,854 

See passenger car regis- 


trations, 1935-1934, pages 
16 and 17, this issue. 


487—10 





position of president of The 
Studebaker Export Corp. was an- 
nounced here today by Paul G. 


Hoffman, president of the Stude- | 


baker Corp. Frank was also 


elected to the presidency of the | 


Studebaker Corp. 
Both appointments are 
immediately. 

Two vice-presidents of The 
Studebaker Export Corp. were 
also announced, both men coming | 
from the Studebaker ranks. One 
was R. A. Hutchinson, who has 


of Canada, Ltd. | 
effective 


charge of the European territory. | 


(Continued on Page 15, Col. 4) 


Chrysler Corp. 
Will Redeem 
Dodge Bonds 


New York, Mar. 15.— Chrysler 
Corp. directors at special meet- 
ing last week voted to call for 
redemption May 1, next, the $30,- 
150,500 six per cent debentures 
of Dodge Bros., Inc., constituting 
Chrysler’s only funded debt. The 


issue would have matured May} 


1, 1940, and is being redeemed at 
105. 
Chrysler Corp. has arranged an 
aggregate 
(Continued on Page 19, Col. 5) 


NADA to Draw Up 
Factory - Dealer 


Policy March 21 


|Co-ope ration Is Keynote 
With Improved Profits 

| Leading List 
By WILLIAM C. CALLAHAN 


Detroit, Mar. 15.—Fac- 
'tory-dealer relations will be 
|the chief topic of discussion 
‘at a meeting of the execu- 


'tive committee of the Na- 
tional Automobile Dealers’ Assn. 
to be held in St. Louis next 
Thursday, Mar. 21. This meet- 
ing was provided for at the an- 
| nual convention of the associa- 
|tion held here in January and 
it is expected to result in a broad 
but definite plan for the future. 


Due to certain provisions in 
the dealer code which have been 
submitted for approval of NRA 
officials in Washington it was 
deemed advisable to delay the 
factory-dealer relations meeting 
as some of these changes, if ac- 
cepted by NRA, might have bear- 
ing on subjects to be discussed 
at the St. Louis meeting next 
week. 

Among these items is the re- 
vision in the dealer code which 
would replace the sliding scale 
deductions for reconditioning and 
resale on used cars by a flat 15 
per cent deduction on all cars 
accepted in trade to cover resell- 
ing costs. A second revision would 
result in a more equitable method 
of determining the maximum used 
car allowance, as shown in the 
official Guide, bringing these 
figures more closely in line with 
actual dealer experience. Both 
these changes, it is expected, will 
| have considerable bearing on the 
| dealer’s gross profit over a year’s 
| operations. 

A recent survey made in Penn- 
sylvania indicated that reduc- 
|tions in profits from dealer 


(Continued on Page 18, Col. 5) 


iC hrysler . Adds 
Travel Sedan 
To Airstream 


Detroit, Mar. 15.—The Chrysler 
| Sales Corp. announces the addi- 
tion of a traveler sedan, on a 
wheelbase of 133 inches, to its 
Airstream eight line. The traveler 
sedan lists at $1,225 f.o.b. Detroit. 

The new car is powered with 
the Airstream eight engine of 
105 horsepower. All Chrysler 
features of engine, chassis and 
body design are retained. 


Cloth trim or mohair are op- 
tional for both front and rear 
seats. Among the interior fea- 
tures are: Arm rests in rear 
compartments fitted with indi- 
vidual ash receivers; two reading 
lights located in the curved ceil- 
ing between the rear quarter 





credit of $25,000,000 | 


window and back window; con- 
(Continued on Page 11, Col. 3) 








Bitter Battle 


Over Employment Measure) 


(Continued from Page 


come, promises to be as bitter but 
perhaps not as spectacular as the 
NRA conflict now under way. 

Here is the background of the 
battle: 


NRA started out as a _ horse- 
trading proposition. Congress in 
the Recovery Act specified maxi- 
mum hours, minimum wages and 
collective bargaining for codes. 
This was to increase employment 
and buying power. In return, em- 
ployers were freed of the anti- 
trust laws and _ given limited 
power to stop destructive price- 
wars and other cut-throat prac- 
tices which drove prices down. 

The Blue Eagle agreement of 
Aug. 1, 1933, increased employ- 
ment by about three million at 
once. 
added any workers to payrolls, 
according to the figures reported 
by Donald R. Richberg, recovery 
co-ordinator. 

Section 7a was intended to guar- 
antee freedom of workers to or- 
ganize. It resulted, according to 
labor men, largely in organiza- | 
tions of workers promoted and| 
financed by y employers. The AF 


‘Happy Trouble’ 
Pontiac Malady, 


: o/ 
Says Klingler 
Detroit, Mar. 15.—-If business in 


the automobile industry continues 
to boom, there will be a shortage 
of cars until June 1. 

This “happy trouble” was 
plained Tuesday to more than 
250 Pontiac dealers from the 
Detroit zone which embraces 
Michigan, and parts of Ohio and 
Indiana, at a luncheon in the 
Book-Cadillac Hotel. 

The principal speaker was H. J. 
Klingler, president and general 
manager of the Pontiac Motor Co. 

The meeting was one of a series 
that are being held in principal 
cities of the country to discuss 
the car shortage, expansion plans 
and the problems that arise when 
sales keep coming in faster than 
production and shipments go out. | 

Klingler explained the measures 
that have been taken by the com- 
pany to increase production so 
that the “happy trouble” of the 
car shortage will be eliminated | 
in the shortest possible time. 

“Although we built over 16,000 
cars in February and that num- 
ber should be increased to more 
than 18,000 in this month, we 
should be building even more 
cars,” said Klingler. 

“The hardest thing we have to 
explain is why we are not able to 
deliver more cars. All of the 
automobile companies are doing 
a surprisingly good business and 
traveling at a terrific clip. 
Whether the public can continue 
to consume the cars, I don't 
know.” 

Other speakers were A. W. L. 
Gilpin, general sales manager, 
and F. A. Berend, advertising 
manager. Berend outlined the, 
newspaper and magazine cam-| 
paign for the coming month, 
while Gilpin, in addition to speak- 
ing at the luncheon, held a special 
conference in the morning with 
the district manager field staff of 
the zone office. 


ex- 





Twin Coach Announces 


New Rear Motor Buses 


Kent, O., Mar, 15.—Production 
of new rear-motor type buses has | 
been started by the Twin Coach | 
Co., officials announced  this| 
week. | 

The company has orders for | 
50 of the new buses, 
pected that the first one to be 


NRA since then has not | 


© ——— 


e Forecast 


1) 
of L gained several hundred thou- 
sand members, but this was only 
a small fraction of the potential 
enrollment. 

Employers resistance to forma- 
tion of unions, and to negotiating 
with unions, led to trouble. At 
first, Gen. Johnson attempted to 
settle some of the disputes. Then 
the President set up the National 
Labor Board, under Sen. Wagner, 
to mediate. 

Employers still resisted. Labor 
conflict became more serious, and 
the 


itself to avoid destructive strikes. 


Just a year ago Wagner proposed | 


a bill to set up a permanent board 
with subpena power and author- 


ity to conduct elections and en- | 


force 7a. 
At hearings the Wagner bill was 


endorsed by the AF of L and in| 


principle, by Secretary of Labor 
Perkins, while organized industry 
violently opposed it. The _ bill 
eventually was side-tracked. 

The Administration instead of-| 
fered Public Resolution 44, which | 
had the important result of totally | 
divorcing collective bargaining 
questions from NRA, except in the 
automobile and newspaper indus- 
tries. NRA retained jurisdiction 
over hours and wages. 

The National Labor Relations 


Board, set up last June, was not 
given power to enforce its deci- 
sions. All its recent’ election 
orders have been enjoined by 
courts. Chairman Francis Biddle 
says its work is at a standstill, 


except in mediating disputes. The 
Wagner bill would give the board 
power to act. 

Wagner’s aim is to free labor 
to organize to obtain a _ better 
share of the fruits of industry. 


Plymouth Adds 
Lower Priced 


4-Door Sedan 


Detroit, Mar. 15.—As an addi- 
tion to its 1935 line, the Plymouth 
Motor Corp. today announced the | 


| presentation of a new low-priced 


four-door business sedan. 


The new model, priced at $570, 
is in production and will be avail- 


| 


able for retail delivery soon. | 
Introduced in response to a 
special demand, the new model 


has all the major features of other | 
Plymouth cars, including an all- | 
steel body, hydraulic brakes and 
scientific weight distribution. It 
is powered with the same six-cyl- 


|inder, 82-horsepower engine. 


Plymouth recently announced a | 
new business coupe at $510, and 
two-door business sedan at $535. 


Pontiac Troubles Are “Happy 


troubles” will soon be over. Left 


White House had to exert) 


| formed 
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Labor Levels Guns at Wagner Bill Hearing 





A Thousand Years of ‘Sereibe 





Ninety-four ace salesmen with a total service of 1,056 years on the same job were among the 400 
last week. Last year the group sold cars valued at $6,250,000. Five 


guests of Cadillac Motor Car Co. 
left to right—W. L. 


were presented with watches: 
P. 


and D. C. Richardson, Detroit. 


Ruark, Chief Speaker at 


Illinois Parts Meeting 


Chicago, Mar. 15.—Speaking be- 
fore the Illinois Automotive Assn., 
successor to the Illinois Standard 
Parts Assn., B. W. Ruark, general 
manager of the Motor and Equip- 
ment Wholesalers Assn., outlined 
Tuesday night what he declared 
to be the two-fold relationship of 
the jobber. 

The meeting was held at the 
Hotel Sherman, with more than 
100 jobbers and manufacturer 
representatives present. It was 
the largest gathering in the his- 
tory of the association. 

“Jobber relations include the 
source of supply on the one hand 
and the customer on the other,” 
said Ruark. “The second is by 
no means the lesser in importance. 


“While there are a number of 
ways in which jobbers can work 
to assist dealers in more efficient 
consumer contact, their relation 


to the source of supply calls for | 


more adequate information by 


jobbers on the selling policies of | 


the manufacturers.” 


The speaker outlined the ME | 


WA interchange of jobber experi- 
ence in lines handled and in- 
the meeting that the 
association’s directors are consid- 
ering a plan for extending the 
program to provide for the grad- | 
ing of manufacturers. 


Aside from Ruark’s talk, the 
members of the IAA gave con- 
sideration to reports to the effect 


that independent elements in the 
automotive distributing field are 


being discriminated against in the 


» 





It is ex-| Pontiac officials planning production increases so that their “happy 


to right: V. L. Murray, regional 


built since the demonstrator was| manager; W. A. P. John, vice-president MacManus, John & Adams, 


constructed will 
line late this month. 


come off the/Inc.; H. J. Klingler, Pontiac president; F. A. Berend, advertising 


manager, and V. A. Davison, Detroit zone manager. 





| port by the National 
| Recovery Board. 


purchase of automotive supplies 
by various governmental agencies. 
Henry Trauscht, president of the 
association, conducted the meet- 
ing. Victor Anderson, member of 
the wholesale automotive code au- 
thority, spoke on the work and 
objectives of the code officials. 
Abe Cole, manager of the trade 
show to be given here at Navy 
Pier next month, reported excel- 
lent support for the exhibit among 
manufacturers and jobbers. 


Detroit Looms 
As a Center Of 


Steel Ind ustry 


Detroit, Mar. 15.—Detroit looms 
as the possible steel producing 
center of the world, if the Roose- 
velt administration follows the 
recommendations of the Federal 
Trade Commission, a report by 
the American Iron & Steel Insti- 
tute discloses. 

The statement by the Institute 
is a protest against the recom- 
mendation of the Federal Trade 
Commission and was issued in 
| anticipation of an unfavorable re- 
Industrial 
The Institute 
defends the practice of the steel 


Snelgrove, Detroit; H. G. McDonnell, Brooklyn; 
M. Gallagher, Houston, Texas; J. C. Chick, Cadillac sales manager; M. S. 


Lester, San Francisco, 


companies in fixing prices on the 
basis of location of plants. 

Under this system the _ pur- 
chaser pays the same price for 
steel produced in a plant hun- 
dreds of miles away as for the 
product of a plant in his own 
city. 

The automobile industry is the 
largest purchaser of steel in the 
country at present, but the ca- 
pacity of plants in the Detroit 
area is but 1,000,000 tons a year. 
Should Congress outlaw the bas- 
ing point system, steel would be 
manufactured at Detroit to meet 
the demand of the motor indus- 
try for 5,000,000 tons a year. 

The report says that the steel 
business would prove disastrous 
to the Pittsburgh area, which now 
has a plant capacity of nearly 
20,000,000 tons annually. 

Among the results, the Insti- 
tute foresees decreased produc- 


tion for present areas, increased 
production in plants near the 
consumption centers, shifting of 


the demand for labor and result- 
ant decreased employment, and 
the purchaser put generally at 
the mercy of the nearest plant. 
The Trade Commission first 
tried to break the steel trust 
when it outlawed the “Pittsburgh 





plus” system of fixing prices in 
1924. The monopolistic trend of 
this industry has been revived 


under the NRA, the commission % 


finds, and recommends the elim- 
ination of the basing point 


system. 
The Institute’s report proves 
that the automobile industry 


would benefit from a shifting of 
the industry to Detroit. 





Oldsmobile March Sales 
Set All- Time High Peak 


Lansing, Mich., Mar. 15. iit 
mobile sales during the period of 
Mar. 1-Mar. 10 reached an all- 
time high peak, unmatched dur- 
ing the entire 38 years of the 
company’s existence, according to 
D. E. Ralston, sales manager. 


During the first 10 days of 
March, Olds sold 4,522 cars as 
contrasted to 1,075 during the 
same period in 1934. This is a 
gain of 320 per cent. Not since 
1929, when 2,637 Oldsmobiles were 
sold during the first 10 days of 
March, has this figure been ap- 
proached, Ralston said. The 1934 
figure is an increase of 77 per 
cent over that of 1929. 

Sales for the first 10 days of 
March show an increase of 12 per 





cent over those for the last 10 


days of February, 1935, when 
4,025 cars were delivered. 
Production schedules at the 





Oldsmobile plant are being re- 
arranged to catch up with the 
back-log of 19,000 unfilled orders 
already on file, Ralston added. 


Twin City Ford Plant 
Is Back to Full Time 


St. Paul, Mar. 15.—Remodel- 
ing of the Twin City Ford Motor 
Co. plant near the government 
dam and resumption of full 
time operations with an annual 
payroll of more than $3,000,000 
was announced today. 


Compared with a skeleton crew 
of 125 persons kept on duty at 
the plant for two years 2,400 
men were back at work Mar. 15 
and the remodeled plant is as- 
sembling and turning out about 
300 complete automobiles a day, 
officials said. 


Announcement of the resump- 
tion of full time schedule was 
made by F. S. Reinhardt, branch 
manager, and F. T. Mackay, as- 
sistant branch manager, at a 
luncheon for state and _ civic 
leaders at the St. Paul hotel. 
Following the luncheon, the 
group inspected the plant. 













































































Kenosha, Wis., 


strated that, despite two strikes, one 





Sa 





Ly eree 
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Nash Opens Ageressive Sales Promotion Program 


Dealer Outlets Will 
Be Greatly Augmented) 


By CHRIS SINSABAUGH 


Mar. 15.—Having thoroughly demon- 


of seven weeks 


duration, which raised Ned with production of the 193 

lines, there’s no stopping Nash; the high command here is 
pushing ahead aggressively to better the sales record of 
last year, which really was something to write home about. 


Any company which does better in 1934 than it did in 1932 | 
and 1933 combined must be quick on _the sales trigger. | 


But that was yesterday, and it’s®—— 


today and tomorrow that most 
interests this high command, 
which includes President E. H. 
McCarty, Vice-President in 
Charge of Sales, C. H. Bliss and 
General Sales Manager Courtney 
Johnson. With the end of the 
first quarter in sight, Nash has 
the 1935 situation well in hand, 
and, they tell me here, the tempo 
from now on is going to be fast, 
in keeping with the plans already 
formulated. 

As a means to this end, Has- 
call Bliss informs me that the 
number of sales outlets is to be 
materially increased. This plan, 
which was started last spring, 
has already increased the number 
of Nash’s direct distributors by 
over 40 per cent, and during this 
same period 638 new dealers 
joined the Nash _ organization. 
Bliss and Johnson are not stop- 
ping at these numbers. In all 
likelihood the 1450 dealers who 
are now handling Nash and La- 
Fayette cars will be considerably 
increased in the near future. 


More Advertising 


Realizing that the battle for 
1935 business has just started, 
the high command is strengthen- 
ing its offensive in several im- 
portant ways. There will be 
more advertising done—and Nash 
never was niggardly thataway— 
sales promotion efforts will be 
increased; more dealers will be 
added. 

Now I am coming to the milk 
in the cocoanut, so to speak; the 
ace Nash has up its sleeve. 
am not violating any confidence 
when I tell you that very shortly 
there will be placed on the mar- 
ket an additional line of models. 
This probably will come out some 
time during the spring selling 
season. Rumor has it that it 
would be given another name 
than Nash or LaFayette but as I 
get it it will be labeled Nash and 
will be strategically placed as to 
price. It is said it will come in 
between the present Nash low 
and the LaFayette price tag, so 
the House of Nash will be able 
to meet competition in the price 
classes in which it appears. 


Plants Shut 


So much for today and tomor- 
row, but in leading up to them 


I | 








it is necessary to go back over} 
the books and report to you what | 


Nash did in 1934, as told me by 
Hascall Bliss, as it has a direct 
bearing on 1935. There’s no tell- 
ing what might have been ac- 
complished in the way of produc- 


| down. 


accumulated during the 
Nash really couldn’t take 
advantage of these commitments, 
for in late April of 1934 there 
came a slump in the market and 
the demand for all makes slowed 
up. Cancellations followed and 
many of the new dealers who 
had enrolled just prior to or dur- 
ing the strike were obliged to 
turn to other sources of supply, 
which of course wasn’t any too 
good for Nash. But despite all 
this, Nash has today 638 new 
dealers more than it had before 
the labor troubles. 
Cupboards Bare 

Granting there had been no 
labor troubles and the plants 
had operated through the eight 
weeks of idleness, the law of 
averages shows that in March 
and April of the preceding year 
Nash had made and shipped 8,141 
units as compared with 1,660 in 
the same stretch last year, so 
that at the pace Nash went the 
rest of '34 there should have been 


something like 13,000 more cars| 


sold than there were. 


shut- | 


© 





“Actually we built 29,882 Nash | 


and LaFayette cars in 1934,” said 
Hascall Bliss, “of which 12,696 
were LaFayettes and 17,186 
Nashes. Our domestic registra- 
tions were 14,315 Nash and 9,301 
LaFayette. Export accounts for 
practically all the others, for at 
the end of the year dealers’ floor 
stocks were comparatively nil. 
Our cupboards were bare. Inci- 
dentally, export shipments dur- 
ing 1934 were almost four times 
greater than the exports during 
1933, and during 1934 there were 
18 new direct distributors ap- 
pointed in the export territory. 
Large Expenditures 

“T have been telling you of the 
plans we have for the balance of 
the year, which of course will 
involve large expenditures on the 





part of the Nash Motors Co., but | 


we are fortunately in a splendid | 


position to go right ahead with 
this program, due to the strong 
financial position we 
When we closed our 

the fiscal year of 1934, we showed 


a bank roll of $27,257,235.92, of | 
which $1,972,362.88 was cash and | 
lthe balance United States Gov- 


ernment securities.” 

And after that do you wonder 
that the little city that houses 
the Nash plants, 
brates its 100th birthday 
summer, 
thinking of changing 
to KeNASHa? 


this 


tion and sales last year had it| Federal Automobile Taxes 


not been for the labor troubles. | 
Charlie Nash had gone 47 years| 
without a strike when, in the} 


late fall of 1933, when the Nash| 


line was coming through for 


1934, he had to shut down for 10| 


days in November. That was but 


a flea bite compared with what| 
happened in March of last year. | 


The brand new LaFayette line 
had been announced at the New 
York Show and there hadn’t 
been enough production to even 
stock the dealers when the labor 
storm broke again. This time it 
was a tornado compared with 
the squall of November. The 
plants were down for eight 
weeks, just when production 
should have been at its peak. 
Only 1100 LaFayettes had been 


shipped. 
When the plants resumed op- 
erations in April there were 


18,700 orders on the books, which 





Yield $20,623,837 in Jan. 


Washington, Mar. 15 


amounted to $20,623,837 in Jan- 
uary, a decline of 11 per cent 
from the amount collected in the 
same month a year ago. 

Revenue from gasoline, pipe 
line transportation, and inner 
tubes decreased, while that from 
lubricating oil, trucks, parts and 
accessories, and tires increased. 
Two federal taxes, inaugurated 
last July, the crude oil produc- 
tion and processing taxes, brought 
in $139,383 during the month. 

The government collected $14,- 
451,107 from gasoline, a decline of 
more than $3,000,000. Inclusion of 
delinquent taxes from the last 
three months of 1933, when the 
federal rate was 1% cents a gal- 
lon, accounts for the large de- 
crease. 


and which cele- | 


is said to be seriously | 
its name | 


Federal | 
collections from automotive taxes | 





Bliss—Nash Sales Chief 





C. H. Bliss, governor general of sales at Nash, is looking over the 
latest report from the field that dealer outlets are increasing. The 
number of Nash direct distributors has increased over 40 per cent 
since last spring. 





Workers Oppose 


Unions, Detroit 


Election Shows 


Detroit, Mar. 15.—Eighty-three 
per cent of the 121,722 automotive 
plant employes participating in 
the Automobile Labor Board’s 
secret elections have indicated 
opposition to labor unions, the 
board announced last week, as it 
completed this phase of its work 
in seven cities. 

Final elections 
committees to 
management are 
several 
cials are preparing for primaries 
in auto plants in other states. 

Of the 142,713 employes eligible 
to vote, in 28 factories, 85 per 
cent participated in the primar- 
ies. 

Seventy-two per cent of those 
voting noted no affiliation on the 
ballots, while 11 per cent indi- 
cated they were affiliated with 
employe associations (company 


of bargaining 
meet with the 
scheduled in 


| unions). 
occupy. | 


books for | 


The American Federation of 


Labor received 6 per cent of the | 


total vote cast. 





cities while board offi-| 





Early Spring 
Stimulant For 


De Soto Sales 


Detroit, Mar. 15.—_-Early spring 
buying gave De Soto sales an ad- 
ded impetus during the week end- 


ing Mar. 9, L. G. Peed, vice-presi- | 
dent of the De Soto Motor Corp., | 


said today. 
“De Soto sales for that week 


were 574 units, a gain of 18.4 per| 


cent over the previous week,” he 
said. “De Soto dealers delivered 
a total of 3,514 new Airflow and 
Airstream cars at retail during 
the first 10 weeks of this year.” 


Metallurgist Moves 


New York, Mar. 15.—T. H. Wick- 
enden, assistant manager, develop- 
ment and research, The Interna- 
tional Nickel Co., Inc., has an- 
nounced the addition to their metal- 
lurgical staff of Byron B. Morton, 


formerly plant metallurgist at the 
Baton Rouge refinery of the Stand- 
ard Oil Co. of Louisiana. He will 
cover the petroleum industries, con- 
centrating on problems involving 
the use of nickel alloy steels, nickel 
cast irons, stainless steels and other 
alloys containing nickel, particular- 
ly in connection with refinery prob- 
ems. 
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Dodge Reports 
Deliveries Up 


76% Over 734 


Detroit, Mar. 15.—Retail deliv- 
eries of passenger cars and trucks 
so far reported for the week 


ending Mar. 9 continue the rising 
tendency that has marked them 
for the past two and a half 
months, says A. vanDerZee, gen- 
eral sales manager of Dodge Di- 
vision of Chrysler Motors. Van- 
DerZee says that Dodge dealers’ 
retail deliveries of new vehicles 
in the six-day period ending today 
amounted to 6,960; of these, 5,977 
were Dodge and Plymouth pas- 
senger cars and 983 were Dodge 
commercial cars and trucks. The 
week’s increase over the turn- 
over of the preceding week is 233 
units, or 3.5 per cent. 

Deliveries by Dodge dealers in 
the first 10 weeks of 1935 were 
44,794 Dodge and Plymouth pas- 
senger cars and 7,955 Dodge com- 
mercial cars and trucks—making 
a total of 52,749 retail sales. This 
total, exceeding the record of the 
first 10 weeks of 1934 by 22,889 
vehicles, indicates a gain in favor 
of the present year’s business of 
76.7 per cent. 

The sales volume of Dodge 
dealers’ new car and truck deliv- 
eries for the week ending Mar. 9, 
totaling 6,960 units, is closely 
paralleled by 6,669 used vehicle 
sales made during the same 
period. 

During the week covered by the 
latest Dodge delivery report, the 
factory reached a daily output of 


|1,300 passenger cars and trucks 


and passed an important produc- 
tion milestone by building the 
3,000,000th Dodge. 


Plymouth Plans 
Exhibition at 
Building Show 


New York, Mar. 15.—The Plym- 
outh Motor Corp. is to have a 
special exhibit of current models 
at the Better Housing and Home 
Building Modernization Exposi- 
tion sponsored by the Federal 
Housing Administration, to be 
held in the Port Authority Com- 
merce Bldg., here Mar. 25-31, it 
was announced today. 

A feature of the affair will be 
the presentation by the exposition 
management of a new Plymouth 
two-door sedan each night to a 
visitor at the show. The tickets 
will be drawn each evening by a 
prominent New Yorker, a differ- 
ent individual officiating each 
night. 


“Placed Bumper t to Bumper—” 


ee OF, GE 


i 


This 3,000,000th Dodge and the 
2,999,999 before it were built by 
the men shown here. They, and 
some 475 others too busy to leave 
the plant, had a hand in the first 


Te 


eS) 


Te 


Ue ie 


oan ind . 


The 
group averages 66 years of age 
and over 23 years in service, but 


Dodge built 21 years ago. 


they’re still helping turn out 
Dodges. Guy Ameel, at the 





wheel, drove the first Dodge off 
the line in 1914. He insisted upon, 
and was accorded the privilege of 
driving off the 3,000,000th,. Mayor 
Frank Couzens christened the car. 
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One sacred pledge we make our friends here and 
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the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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The Dam Is Broken! 


RR EFLACEMENT demand for automobiles and trucks, 

which during the past few years has been pent up by 
the invincible forces of public fear and uncertainty has 
been released. Just what the cause of this change in 
public faith has been is difficult to determine. But regard- 
less of the cause, the effect has been that during the first 
two months of this year new cars and trucks have been 
selling at a rate which rivals the heydays of 1928 and ’29. 

In January new car sales alone ran 136 per cent ahead 
of the sales for the same period last year. Trucks were 
up better than 50 per cent. While, of course, this per- 
centage gain may not hold true when the figures for the 
first two months are available, due to the fact that Janu- 
ary sales in 1934 were curtailed by labor troubles, the 
February figures, on early reports. show an increase of 
125 per cent over last year. 

This phenomenal jump in sales has come as a surprise 
even to the most optimistic among us. It can mean only one 
thing. People are so thoroughly dissatisfied with their old 
cars that they are spending their first available money to 
buy new ones. It proves too that they have money to 
spend. The time to shoot ducks is when they are flying, 
says Harry Klingler, and the time to take salmon is when 
they are running. The time to sell cars is when people 
are in the mood to buy. Demonstrations now will make 
them more dissatisfied with the present car and thus con- 
tinue the buying mood. This replacement demand is based 
on the fact that some 7,000,000 are now ripe for replace- 
ment. January and February sales indicate clearly that 
the dam of the past few years is broken. 


* * * 


And Now Liquidated Damages 


a NRA first came into being almost two years 
ago the first principle upon which it was based, was 
the idea that industries and trade should be given an op- 
portunity to set-up self-governing regulations designed 
to end malpractices within the individual industries or 
trades. When these regulations were drawn, the govern- 
ment gave its approval and sanction to write them into 
law. Code authorities were established to enforce these 
regulations within trades and in many cases the powers 
thus bestowed upon certain men not accustomed to power 
were abused. As a result a series of drum-head courts 
sprouted throughout the country. Violaters of the vari- 
ous codes were hailed before these new kings, castigated 
and often heavily fined. To end this NRA ruled that code 
authorities had no power to impose fines but could only 
move through the duly constituted courts. This meant 
long weeks of litigation with the code meanwhile going 
to pot and being generally violated. 

To correct this the automobile dealers appealed for and 
were granted the right to agree among themselves upon 
a system of liquidated damages. This meant that when 
a code member was charged with a violation of his code, 
a complete investigation was made by a duly appointed 
committee of his peers. If found guilty he is assessed 
according to the damage resulting to other dealers from 
his violation. Approximately 80 per cent of the dealers 
throughout the nation already have signed this agree- 
ment with the result that minor chiseling has been greatl y 
reduced and actual code compliance is greatly improve 
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FREE 
GAS 


By CLIFF KNOBLE 


HE DRIVER who tends to 
his knitting doesn’t often dele- 
gate the job of knitting to broken 
bones. 
ed * * 

According to a late news item, 
an intrepid motorist of Deacon 
Corners, Arkansas, after travers- 
ing some slightly “bumptious” 
highway near that metropolis in 
a light touring car, found that 
his wife had disappeared from 
the rear seat. 

Moral: Always carry a spare. 

* * a 


Suggested slogan oe . bumper 
manufacturer: “A MEANS TO 
SERVE OUR ENDS. ” 


It’s getting so that a man is 
almost sure to get knocked off 
for speeding every time he tries 


to pass a funeral procession. 
* * * 


LITTLE FAIRY STORIES 
“Yes, sir—eighteen 


plug.” 


#* * * 


THAT’S THE HELL OF IT! 


After the wreck, the reckoning, 


After the smash, the cash; 
For each crazy outbreak, 
There’s payment to make, 

And “scratching’s” the 

the “rash.” 


The perversity of fate is illus- 


trated by the fact that even a 

good alibi seldom works on dif- 

ferent traffic cops. 
cd * * 

For every fool that comes into 
this world, there are two wise- 
heimers who will some day sell 
him gyp tires. 

a of 

The fellow who wrote “look 
before you leap” must have been 
gifted with the prophetic in- 
stinct. He penned it long before 
the day of the auto-dodging 
pedestrian. 

a * * 
Iv’S A FACT THAT— 

Farmers own nearly ten million 
motor cars and trucks, And why 
shouldn’t they? As the ten-year- 
old boy remarked: “They have 
to go farther to get anywhere.” 

* * ES 


The drunken driver may not 
be a damn fool, but that possi- 
bility isn’t causing much concern 
among the undertakers. 

* * *” 


visor so common 
And none so 


* * 


Knowledge is power. Vice versa, 
ignorance climbs no hills! 
of * 1 
FAMOUS FABLES 
It was his father’s car, but he 
always drove as carefully as if 
he had earned it himself. 
Oo” * * 


There is no 
as the ad-visor. 
unpopular. 


There was a maiden named Irene, 
Who loved the smell of gasoline, 
So she smelled it till her mind 
went blank, 
And her head was only a vacuum 
tank. 
+ * * 

The road is usually clear ahead 
to the man who keeps a clear 
head. 

cd * ae 

Anyway, the easy payment is 
the only thing that ever suc- 
ceeded in keeping some men at 
work. 

* aE cg 


A new wrinkle in contracts is 
being adopted in some sections. 
Under the plan, the salesman con- 
tracts with the dealer not to 
violate the code. This is like 
making a drowning man promise 
he’ll try to swim. 

* cg * 

Some dealers have found that 
their salesmen have helped to 
sell competing cars by tipping 
off friends on prospects that 
seem a little inclined toward the 
rival product. What’s mine is 


yours, evidently thinks the sales 
clan. 


thousand 
miles and never touched a spark 


curse of 
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Here Comes The Flood 


In This 


be observed upon request. 


Driving Faults 


It was with considerable sur- 
prise that I read your recent favor- 
able comment on a proposal by Mr. 
R. B. Stoeckel to limit the speed 
of automobiles to 50 m.p.h. No 
doubt the results of Mr. Stoeckel’s 
work indicate to him the necessity 
for such action. But the city 
fathers of many municipalities were 
moved by the same spirit when 
they advocated less liberal speed 
limits. It is needless to point out 
that these limits greatly handi- 
capped a safe driver, and were of 
small benefit in curbing reckless 
driving. 

The public wants speed, and have 
been educated to look for it in 
their motor cars. Legislators are 
horrified by the thought of speed, 
and have been educated to deplore 
it. Yet it is a quaint American 
custom for the Mayor to sail about 
in a fast machine, siren going, and 


with a motorcycle escort. The 
point is, everyone feels that he 
may drive fast safely, but other 


drivers are quite incapable of doing 
so. Unconsciously, this presump- 
tion is in part true, but it should 
in most cases include the confident 
“expert.” 

The average driver has at least 
the following faults which make 
him dangerous on the road: 


1. He cannot estimate the speed 
of approaching or overtaking 
vehicles. 

2. He does not know how far 
he is from the edge of the 
roadway. 

3. He is not 100 per cent alert 
to the task at hand. 

4. He is an inherent road hog. 

5. He indulges in “hide and 
seek” passing tactics. 

6. He will accelerate when 
signaled by a driver anxious 
to pass, even though his 
present speed is satisfactory. 

7. He does not know how wide 
to swing when passing. 

8. He will look around when 
talking to passengers. 

9. He doesn’t know how long 
it takes to pass the car he 
is about to overtake. 


10. He will risk “cutting” blind 
corners. 

11. He will take chances when 
driving on _ slippery pave- 
ments. 


The views expremed in thie column ase those of our senders 
and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing 
Anegpaem contributions will not be accepted but confidence will 








Corner 





their opinions or — 








12. 


He has no regard for proper 
spacing between vehicles on 


the highway. 
He does not know the limita- 
tions of his breaking system. 


13. 


In addition to the general faults 
listed above, there are _ drivers 
who: 

14. Wander over the line. 


(Continued on Page 17, Col. 3) 
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edgewise” 


By the Publisher 





Inflation “Inflation Ahead! What 
Ahead, to Do About It” is the 
But—__ititle of a new book by 


W. M. Kiplinger, editor 
of the famous “Washington Let- 
ters,” which bear his name, and 
Frederick Shelton, a Washington 
economist and lawyer. It has 
caused a mild sensation along the 
eastern seaboard and was men- 
tioned to me by more than one 
friend in New York last week. 
I think, perhaps, its value lies in 
the fact that it takes the “buga- 
boo” out of the very word “Infla- 
tion” which has come to terrorize 
us. It says we are already well 
into an inflation period, but that 
unlike the conditions which ex- 
isted in Germany when that na- 
tion collapsed under the debacle 
of uncontrolled paper money, this 
country has already set up a 
series of checks or brakes which 
would automatically hold us in 
line. 

* ” 1 


It is quite probable that the 
automobile industry is already 
feeling the first effects of such 
an inflationary period—if we are 
I think I can hear manufacturer 
and dealer alike saying, “Mister, 
if this is what you call inflation, 
let’s have a load of it!” We were 
bound to feel it first. There are 
7,000,000 automobiles on the high- 


(Continued on Page 12, Col. 5) 
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You find CADILLACS and PACKARDS 
in some Pretty poor streets 


A dantttan and Packards are 
expensive cars. So you’d expect to find 
them in elegant and expensive neighbor- 
hoods—and you do. Park Avenue buys 
some. So does Fifth Avenue. But when you 
track down most buyers through Sherlock 
& Arnold’s lists, most of your tracks lead 
to more popular neighborhoods, places 
like First Street, Brooklyn; the Grand 
Concourse in the Bronx, Flushing, Queens. 
Even for expensive cars, Park and Fifth 
Avenues are minority streets! 

When the 1934 New York City sales 
were actually allocated to neighborhoods 
of known purchasing power, here’s what 
the record showed: 

Cadillac Packard 
Sales Sales 
16.6% 12.7% 
33-5 32.2 
49-9 55:1 
Your larger buyers have the smaller 


Over-$9,000 districts 
$6,000-8,999 districts 
Under-$6,000 districts 


incomes! 

How can a family in a commonplace 
neighborhood afford a high priced car? To 
know the answer, you must know New 
York. Small time shopkeepers become big 
time merchants, little business men grow 
large—but live in the same neighborhood. 


Politicians don’t move up, even when 
their incomes do. Many truck fleet owners 
have to live near their trucks. Many wage 
earners in a family make an affluent 
family. Lots of people prefer poorer homes, 
better motor cars. Residence, dress, social 
position are no index of incomes in New 
York—but incomes make car owners! 


You can’t pigeonhole New York 
buyers into easy groups of ‘“‘class’’ and 
*‘mass’’. Your only safe bet is to sell every- 
body! Only one paper in New York can— 
The News! The News has more circulation 
in wealthy neighborhoods than the class 
papers. It also has more (a great deal 
more) among the middle-class . . . who 
mean more to the motor industry! You 
can’t get all the potential Cadillac and 
Packard sales of New York—unless your 
sales message gets to all potential buyers! 
Because The News sells more of all kinds 
of people, cross-sections all income grades, 
and reaches more upper crust and more of 
the volume giving middle, at decidedly 
lower cost—it merits top-rung position on 
Cadillac and Packard schedules! Could 
you use more sales—from your 
majority customers? 


THE_f|NEws 


¢ 
NEW YORK'S “=<> 7 


Tribune Tower, Chicavo - Kohl Bldg., San Francisco - 


53” PICTURE NEWSPAPER 


220 East 42ND St., New York 
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| Would you drive 
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Spread to Smaller Cities 


Sales-Service Units 





The neighborhood sales and service idea has spread to the provinces, with A. G. Rasch Motor Co., 

Grand Rapids, Mich., Ford dealer the latest convert. Rasch has picked a location right in the heart of 

a busy industrial section, but still close to a wealthy residential community. Another advantage of the 
location is that it is on a direct route to Northern Michigan. 


Put YOURSELF in the motorist’s shoes 


IN HERE — 
OR HERE 
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A MODERN NEIGHBORHOOD STATION 


has 24-hour sales appeal 


It’s easy to see why so many dealers are losing 
contact with their customers and why it’s so 
difficult to increase prospects. An alley service 
station cannot compete with an easy-to-reach 
Neighborhood Feeder Station. Motorists will 
not go out of their way for anything. 

What happens is this...the colorful and 
sparkling Neighborhood Establishments with 
their clean, bright walls of porcelain enamel 
have 24-HOUR SALES APPEAL. They are 
so convenient, have such a complete service 
to offer that they are irresistible. Driving in 


for everything needed soon becomes a habit. 
This is the way alert dealers are capturing a 
larger part of the service dollar, holding old 
customers and contacting new ones. 

Talk with some of these successful dealers 
and you will find that the design, layout and 
choice of materials for their stations are 
problems of extreme importance... demand 
expert and experienced engineering. This is 
why Austin Engineers have so frequently been 
asked for advice with facts and figures. Austin 
will gladly help you. 


TO MANUFACTURERS AND DISTRIBUTORS 


UNIFORMITY in the Neighborhood Establishments 
selling your cars is of vital importance. Each one promotes 
the other. This is one reason why Austin experience in the 
design, layout and construction of your stations can be made 
most profitable to you and to your dealers. Furthermore there 


are extra advantages in the building of ten or more stations 
at a time. Why not let us discuss this subject with you. 
Austin will gladly present facts and figures. With offices in 
every section of the country Austin men are ready to assist 
you in every possible way. 


SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders 
National Headquarters 
16112 Euclid Ave., 
Cleveland, O. 










THE 
AUSTIN METHOD 


Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 











| Advantageous 
Feature 


Location 
ot New Station 


Grand Rapids, Mar. 15.—One of the first super-service 
and sales station in Michigan outside of Detroit was 


opened here recently by the 
Ford dealers. 


A. G. Rasch Motor Co., local 


The new station is a branch and is located in the south 
end of the city, in the heart of a prosperous industrial 
district, and according to A. Slayman, manager, “not very 


far from a wealthy residential community.” 


No stores 


are in the immediate vicinity to 


Begin Movement 
To Co- ordinate 
Carrier Systems 


Washington, Mar. 15.—De- 
signed to effect national co-ordi- 
nation of land, air, and water 
transportation, a movement 
world-wide in scope is now under 
way. 

This fact is brought out in an 
exhaustive study of the trans- 
portation systems of virtually all 
nations, just completed by the U. 
S. Department of Commerce 
and made public by Secretary 
Daniel C. Roper. 

According to Secretary Roper’s 
comment on the report, entitled 
“Railroad and Highway Transpor- 
tation Abroad,” the movement 
began on a broad scale less than 
three years ago and has pro- 
gressed so rapidly that today co- 
ordination either is being tested 
or approached in most countries 
which possess railway systems. 

It is pointed out here that added 
significance attaches to the plan 
because of President Roosevelt’s 
recent unqualified endorsement 
of it in a message to Congress. 
At the same time Transportation 
Co-ordinator Joseph B. Eastman 
submitted a detailed program for 
co-ordination of all land, water, 


and air services within the United | 


States. 

“Most sponsors of the move- 
ment insist that only through 
co-ordination can an oversupply 
of service, with consequent losses 
to owners, operators and users, 
be avoided,” the report states. 
“Too much service in many 
places, they contend, has been 
detrimental to _ transportation. 
Adjustment of services to the 
actual needs of users, by scrap- 
ping, co-ordination and strength- 
ening, is vital, they insist. If all 
of these steps cannot be taken, 
it is further urged, at least all 
forms of transit should be placed 
under common regulation. 

“Not all those behind the move- 
ment take this broad view, how- 
ever. Many frankly urge legis- 
lation designed solely to protect 
rail lines against competition. 
This position has been particu- 
larly evident in countries where 
rail lines are government owned.” 

The study points out that some 
opposition to co-ordination has 
sprung from persons interested 
in highway, air and water car- 
riers. The point is brought out 
that among highway and air 
carriers, particularly, there is in 
some instances the contention 
that their services are meeting 
new public requirements and that 
for the present they should not 
be subjected to regulation, es- 
pecially as to rates. Also many 
water carriers insist that they 
act as protectors to shippers 
against alleged exorbitant rates 
by rail carriers and, therefore, 
should be permitted to operate 
without restrictions as to rates 
and regulations. 





Honor Sloate 


Hartford, Conn., Mar. 15.—Harry 
M. Sloate, retiring president of the 
Hartford Automobile Dealers’ Assn., 
was guest of honor at a luncheon 
Mar. 6. Sloate recently resigned 
as president of the Capitol Chevrolet 
Co. and is to leave Hartford. He 
was presented a set of matched golf 
clubs and a golf bag by Arthur A. 
Nielsen, past president, in behalf 
of the association. 








detract from the visibility of the 
structure. The building is on U. S. 
Highway 131 from Kalamazoo, a 
direct route to northern Michigan. 

Rasch has been planning the 
station for more than a year, and 
the latest equipment and fixtures 
have been installed. 

The sales room, bordered on two 
sides by large plate-glass show 
windows, can accommodate but 
one car ata 
time. At night, 
soft lights illu- 
minate the in- 
terior, making 
the display vis- 
ible for a long 
distance. The 
service depart- 
ment, occupying 
the other side of 
the building 
accommodates 
three automo- 
biles, and has a 
hydraulic hoist in each of the 
three stalls. Equipment includes 
a portable motor tester. A battery 
tester and charger is placed on 
one of the walls, its working parts 
enclosed in a neat cabinet. The 
general tool and equipment de- 
partment is maintained at the 
home office, although the new 
station has a complete line of 
both. 

Business the opening week was 
exceptionally fine, said Slayman, 
who believes that as more people 
become aware of the possibilities 
and service at the new station, 
business will increase. He believes 
that the new station will prove 
popular and successful in its pres- 
ent location, which, he says, “has 
the advantages of being located 
in the center of an _ industrial, 
commercial, and an outlying resi- 
dential district.” 

The gas and oil lines are under 
the management of Slayman. 
Here, too, the building is ideally 
located with no gas station in 
either direction for nearly a mile. 


Northwest Farm 


Income Up 23.5% 


Minneapolis, Minn., Mar. 15 
Trade channels of the northwest 
will be swelled by $90,000,000 
when farmers begin their spring 
buying, federal authorities an- 
nounced today. 

The cash income in 1934 from 
33 selected crops were $90,000,000 
greater than in 1933, an increase 
of 23.5 per cent in Minnesota, 
North Dakota, South Dakota and 
Montana, according to the statis- 
tical research and livestock esti- 
mate division of the federal gov- 
ernment. 

The total realized from crops 
was $474,446,000, of which Min- 
nesota_ received $230,483,000; 
North Dakota, $92,168,000; South 
Dakota, $89,502,000 and Montana, 
$71,275,000, according to this re- 
port. 

In Minnesota, receipts from 
sales of farm products gained 
$31,881,000 and in Montana 
$5,914,000. 











Transfer Tax 


Little Rock, Ark., Mar. 15.—A 
bill requiring manufacturers and 
dealers of motor vehicles to pay 
$1.50 licenses on all automobiles 
transferred to dealers in the state, 
either from manufacturers to dealer 
or from dealer to dealer, was passed 
by the state senate Mar. 8. The 
vote was 25 to 5. 








WAHL 
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Interest is Shown 


In Safety Problem 








Detroit, Mar. 15.—An editorial, “Motorized Massacre,” which ap- 
peared recently in Automotive Daily News has shown, from letters 
received, to have touched a topic of importance. 

Suggestions for greater safety are occupying nearly every legislature 
in the country. Public sentiment is demanding that it be given even 


more consideration. 


Following are two typical letters received from readers after publi- 


cation of the editorial: 


Keen Interest 


Your editorial of Mar. 2nd with 
the caption “Motorized Massacre” 
has touched upon a subject which, 
to my mind, is of greatest import- 
ance to the industry, consequently, 
one in which I am keenly interested. 


Repeatedly, articles are appear- 
ing in the daily press on deaths 
caused by motor cars, and also, 
there is a great deal of threatening 
legislation regarding the control of 
automobiles. It is my opinion that 
cars manufactured today with their 
efficient brakes and ease of control 
are far safer on the highway at 
50 or 60 miles an hour than cars, 
say over five years of age, are at 
30 or even 35 miles an hour. I do 
considerable driving myself and dur- 
ing the last two years I have noticed 
many cars of ancient vintage keep- 
ing up with the present day traffic 
speed which may be an unsafe speed 
for cars designed and built years 
ago. 

I fully realize there are a great 
many reasons why cars of mature 
age are on the road, however, I 
believe that when statistics are com- 
piled, regarding an accident, the 
age of the car should be of para- 
mount importance. I do not know 
whether or not this has been done, 
but if so I believe it would be in- 
teresting reading to know the dif- 
ferent percentages and the number 
of deaths caused by automobiles ac- 
cording to the year of manufacture. 

I am not in sympathy with put- 
ting governors on _ automobiles, 
neither am I in sympathy with put- 
ting a tax on cars that will run 
over 50 miles an hour. The best 
way to curtail the annual death list 
is to educate the public. The cars 
designed and built years ago are not 
the same as the cars built today 
with all the many safety features. 
If you have the information avail- 
able, will you kindly send me a re- 
port on the deaths caused in 1934 
by automobiles by yearly models? 


If this letter does nothing else, it 
will prove to you that you have one 
subscriber keenly interested in your 
editorial page as well as the other 
pages in your most interesting 
pocket size newspaper—A. F, Bean, 
treasurer, Simons-Stewart Co., Inc., 
saereer and Plymouth, New York 
ity. 





Open Letter 
Tells Firm’s 
View of Code 






Oshkosh, Wis., Mar. 15.—News- 
papers advertising headed “Gib- 
son Co. Defeats Price Fixing. An 


Open Letter to Clarify This 
Corporation’s Position in Regard 
to the Automobile Retailing 
Code,” was used by that auto- 
mobile firm following the state 
supreme court’s decision in a 
suit brought by several dealers 
against the Wisconsin Recovery 
Act. 


The letter, signed by A. Gibson 
jr., chairman of the board of di- 
rectors of the firm, declared that 
“the Gibson company tried to 
comply with this code when first 
enacted, but after a fair trial 
concluded that it was unfair to 
the consuming public to agree 
with other auto dealers to en- 
force the price fixing provisions 
of the code for the reason that 
we felt the code was proposed 
by the auto dealers themselves, 
and the public was not properly 
considered when the code was 
adopted.” 

Continuing, the letter states, 
“even though the supreme court 
has nullified the automobile code, 
we shall continue to render the 
same type of public service we 
have in the past, and will con- 
tinue to maintain proper wages— 
hours of labor and working con- 
ditions—for our employes.” 








Safety Sermon 


I believe as you do that your 
editorial, “Motorized Massacre” in 
the Mar. 2 issue of Automotive 
Daily News will be read and duly 
appreciated by the thousands of 
representatives of the automobile 
industry, and I believe that you will 
join me in wishing that they pass 
it on to the millions of drivers on 
whose shoulders alone rest the re- 
sponsibility of sharply decreasing 
traffic murders because as the edi- 
torial truthfully states “Safety in 
driving rests solely between the 
driver’s ears,” and I like to believe 
that a large percentage of them 
stopped to read our advertisement 
in the Feb. 23 issue of Collier’s 
Weekly, which read as follows: 


“DON’T LEAVE 
THEM BEHIND! 
BRAINS and CHAINS 
must be used for the 
safe operation of automobiles 
“Practically every car in op- 
eration has Weed Tire Chains— 
in the garage. Even the novice 
knows there are times when he 
cannot drive safely without 
them. The trouble comes in 
making drivers think to always 
carry them in their cars and 
think to put them on the tires 
before driving on _ slippery 

streets and roads. 
“Give your Weed Tire Chains 

a chance to perform their mis- 

sion. Don’t leave them in the 

garage. Carry them with you 
and put them on the tires be- 
fore the elements whip the 
streets into deadly skidways.” 

It is needless to tell you who have 
known us since the “horseless car- 
riage” days when “GM” meant 
“Good Morning” instead of General 
Motors”—when Chrysler meant a 
great violinist instead of “Floating 
Power”—when “Ford” meant a small 
river instead of a “V-8,” that Safety 
has always been our strong platform 
and inspiration in the development, 
perfection and marketing of our 
products. You do not have to be 
told why this is true because you 
know that from the very day we 
introduced tire chains way back in 
1903 we have always advertised 
Safety first and Weed Chains second. 
In other words, we advertise Weed 
Chains only indirectly and directly 
advertise and sell Safety. 

It is a fact that when we started 
to mention “Safety First” in our 
advertising way back in the “horse- 
less carriage” days, these two words 
had very little meaning to the av- 
erage reader so that we qualified 
them thus: “Safety should be your 
First consideration.” What is more, 
several years past before the first 
“Safety First Society” was origi- 
nated and the “National Safety 
Council” was in a pre-natal state— 
not even as yet conceived in the 
mind of any one. 

You also remember that the first 
time we used the word “skid” in 
our advertising we had to qualify 
it by following it up with the well 
known verb “slip.” In fact, “skid” 
as a verb was not found in any 
dictionary. It was a noun defined 
as “One of a pair of parallel tim- 
bers to support a cannon, a boat, 
a cask or other large object, and 
keep it from rolling.’ — Jay 
Lasher, advertising manager, Amer- 
ican Chain Co., New York City. 


Produce 10,000 Units 


At Plymouth Branch 


Los Angeles, Mar. 15.—Plym- 
outh 1935 production at the 
Chrysler Motors plant here 
topped 10,000 units last week. 

This total, which represents 
slightly more than 50 per cent 
of the entire 1934 production, was 
reached in less than two and a 
half months. 


Dealers Meet 
Little Rock, Ark., Mar. 15.—The 
Little Rock Automobile Dealers’ 
Assn. held a luncheon meeting at 
the Hotel Freiderica on Monday, 
Mar. 4. A. F. Madison of Little 
Rock, president of the Central 


Arkansas Automobile Dealers’ Assn. 
and L. C. Cargile of Texarkana, 
president of the State Automobile 
Dealers’ Assn., spoke on legislative 
Cook presided. 


matters. O. A. 
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Seek to Raise 
Truck Loading 


e e * 
Limit in Texas 

Austin, Tex. Mar. 15.—Four 
new measures designed to help 
the truck industry to increase 
load maximums have been in- 
troduced into the Texas legisla- 
ture by Senator Frank Rawlings. 
One bill would raise load limits 
from 7,000 to 8,000 pounds. A 
second would put it up to 14,000 
pounds in the discretion of the 
State railroad commission on 
fixed routes where highways and 
bridges could stand the weight, 
while another bill would permit 
climatic variances to be taken 
into consideration in determin- 
ing local limits and thus allow 
for soggy cargoes and tires with 
a heavy mud pick-up. 

The fourth measure sponsored 
By Senator Rawlings provides for 
a complete separation in the 
railroad commission of the rate 
and regulatory divisions for 
trucks from those governing rail- 
roads. Senator Rawlings ex- 
plained that this would enable 
trucks to operate under independ- 
ent supervision and rates. 


Bus Systems Prepare 


For West Coast Fair 

San Diego, Calif.. Mar. 15.— 
Transcontinental and western mo- 
tor bus lines are now preparing 
to transport more than 5,000,000 
visitors to and from the $15,- 
000,000 California Pacific Inter- 


national Exposition which will 
open here in Balboa Park, on 
May 29. 


This new world’s fair will be 
the first at which foreign gov- 
ernments will be represented by 
official dignitaries as well as 
their regular industrial and com- 
mercial envoys. More than 100 
exhibition palaces have been 





erected. The Ford Motor Co. is Greyhound Lines has _ an-/|time-table for the convenience 
erecting a modernistic building} nounced _ special Exposition| of Fair visitors. 
a ae 7 ms 





Thousands of Dealers are 
Their Business With a Truck Line 


The new and improved 1935 Stewarts bring to truck- 
dom a new conception of value—longer life—greater 
gasoline economy—greater freedom from repair bills 
— infinitely greater dependability. 


Stewart offers a complete line of popular priced 
trucks from one to eight tons built by an exclusive 
truck maker with a 23 year record of success. 


Write for complete information on Stewart’s liberal 


franchise. 











STEWART MOTOR CORPORATION 


Stewart Trucks Have Won by Costing Less to Run 











Giant Press for Steel Roof 




































Here’s the huge double acting press that forms the steel center roof 
panel for the new 1935 Terraplanes. A similar press is use 
to form the roofs on the Hudson car. 





































schedules over its Broadway of 
America, Pacific Highway, Santa 
Fe Trail, and Chicago-Salt Lake 
City routes, to become effective 
late in May. Union Pacific Stages 
has likewise arranged a special 


topped by a high beacon tower 
which will be one of the principal 
sights of the Fair, and many 
other national industrial and com- 
mercial organizations are arrang- 
ing unusual displays. 




















Increasing 


BUFFALO, N. Y. 
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FHA Gives Dealers Opportunity to Modernize 


Can Add Equipment Vesper Will Speak ii cies 


With _ Federal Loans 


Detroit, Mar. 15.—Under the provisions of the Federal 
Housing Act automobile dealers and service station opera- 
tors can now take advantage of the Modernization Credit 


Plan of the Federal Housing 


their stations and improve service facilities by adding such 
equipment as may be needed. 


The announcement comes 


dealers who realize that service to the car owner is becom- 
ing the most important part of@— 


the dealer’s business, but who 

have been worrying about the 

expense involved and the high 

rates of interest charged when 

buying on the installment basis. 
Banks Will Loan 

Under Title I of the Federal 
Housing Act, relating to the 
credit for the alteration, repair 
and improvement of real estate 
property, arrangements can be 
made for the purchase of service 
station equipment. Under the 
act, banks in any city will co- 
operate with the Housing Admin- 
istration and grant loans to deal- 
ers for sums ranging from $100 
to $2,000, up to three years, for 
modernizing property. This means 
that dealers who have the oppor- 
tunities for increasing their serv- 
ice volume, based upon a survey 
of the potential of service busi- 
ness in their neighborhood, can 
obtain equipment that may be 
needed and can pay for it from 
their earnings. 

It is interesting to note that, 
under the Act, all such equip- 
ment needed, when installed as 
a@ permanent piece of machinery 
and bolted to the floor, will be 
given consideration. This will 
include frame straighteners, 
wheel aligners, hoists, brake test- 
ers or any item of modern serv- 
ice tool devices. 

The service station operator 
can contact his banks and obtain 
full information on the plan. 
When arrangements for the loan 
have been completed, the dealer 
can repay the amount borrowed 
in convenient monthly terms or 
in stated shorter payments, as 
may be desired. The interest is 
an actual 5 per cent yearly rate, 
providing a considerable saving 
compared with the rates called 
for on conditional sales contracts. 

Presents Opportunity 

The terms by which the loans 
can be made give every dealer 
and service station operator an 
opportunity to go after the serv- 
ice which he has been passing 
up because of the investment re- 
quired. If a dealer owns his own 
property he can get the amount 
required in a very short time. 
On the other hand, the liberality 
of the plan is best seen in the 
event that the dealer or service 
station operator has a lease 
which will run at least six 
months longer than the term for 
which the loan is arranged. A 
dealer who has a lease extending 
from Jan. 1, 1935, to 1938, and 
who wishes to arrange for a loan 
to run only 24 months, can get 
it equally as quickly as the one 
who owns property upon which 
the station stands. 

In almost every section of the 
country there has been a tremen- 
dous increase in the number of 
established motor car dealers, as 
well as those who are contem- 
plating the modernization of 
their buildings into neighborhood 
stations. 


Tire Men Meet 


Raleigh, N. C., Mar. 15.—The 
North Carolina Tire & Battery 


Dealers’ Assn. will hold a meeting 
in Raleigh on Tuesday, Mar. 19 to 
discuss proposed state legislation 
affecting the industry. Officials of 
the association said today that the 
measures which the organization 
will seek to have enacted into law) 
by the North Carolina legislature 





will apply to the regulation of the 
tire and battery dealers’ business 
in this state. 





© ‘ — 





To Newark Dealers 


Newark, N. J., Mar. 15.—The 
annual banquet of the Newark 
Automobile Trade Assn. will be 
held at the Newark Athletic 
Club the evening of Mar. 26. 

Speakers will be F. W. A. 
Vesper, president of the National 
Automobile Dealers’ Assn. and 
Harold G. Hoffman, governor of 
New Jersey. Discussion will 
center on motor taxes and the 
automobile codes. 


Let’s Lend to the Lenders 


IN OUR SPRING CAMPAIGN WE STRESS 
POSSIBILITIES OF MODERNIZING 
GARAGES AND GAS STATIONS STOP 
AUTOMOTIVE EQUIPMENT AS WELL AS 
REPAIRS TO BUILDINGS CAN BE 
FINANCED THROUGH FHA LOANS STOP 


Administration to modernize 


FOR OUR PROMOTIONAL MATERIAL WE 
NEED IMMEDIATELY BEFORE AND AFTER 
PHOTOGRAPHS ESPECIALLY EXTERIORS 
STOP HAVE YOU PHOTOGRAPHIC 
MATERIAL YOU CAN LEND US 
FRANK B. FAIRBANKS 
FEDERAL HOUSING ADMINISTRATION 


i Dealers can help ADN to help the FHA officials by send- 
ing us any pictures of the type the FHA has requested. 


as a boon to thousands of 





Ask 30-Hour Week 


Madison, Wis., Mar. 15.—Legisla- 
tion calling for a mandatory 6-hour 
day and 5-day week for all indus- 
trial workers of Wisconsin has 
been proposed in bills presented to 
the state assembly and senate. One 





Name Distributor 


Youngstown, O., Mar. 15.—Ap- 
pointment of Atlas Supply Co., Inc., 
Brooklyn, N. Y., as warehouse dis- 
tributors of Toncan Iron sheets has 














been announced by N. J. Clarke,| bill prohibits the payment of wages of i i : ; 
vice-president in charge of sales,} less than those under the regulation Acaress Chess te Amometive Daly Hews, Detroit, Mich. 
Republic Steel Corp. 48-hour week. 
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A PROVEN 
Profit Opportunity 


For Service-Minded Car Dealers 


Second only to gas and oil, tires are the most 
important single item of replacement in the car- 
servicing business. Here is a real PROFIT OP- 
PORTUNITY, which we have developed for 
hundreds of car dealers — as these statements 
prove. Based on this actual car dealer experience 
we have prepared a practical tire sales plan which 
will exactly fit your business, whether you offer 
few services or many. 2mm», 


We recommend the U.S.TIRE 
line to one interested in 
establishing a tire 
department ..-. 


it has be 
Profi table 





We are exceptionally 
pleased with the ere 
received seiling U.S.TLIRES. 


Write or wire today 
for full information 
about this U. S. 
TIRE PROFIT 
PLAN 


1790 Broadway 


\\Y 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


P 





ROCEEDING ON the heretofore untried theory that 
the local dealer knows best what kind of advertising 


will help him in his community, Johns-Manville has an- 
nounced that its 1935 appropriation for consumer adver- 
tising of brake lining will be turned over to the dealer to 


spend in local advertising. 


The company has mapped out campaigns for four media, 
foremost of which is a newspaper campaign illustrated 


by Don Herold, 
up a reputation for the dealer as 
an expert, scientifically equipped 
to service brakes. 

A “match your dollar” plan is} 
utilized for turning the J-M a 
propriation over to the dealer. For 
every dollar he spends on adver- 
tising, the company will put up a 
dollar. 

In addition to the newspaper 
campaign, there is a series of spot | 
radio announcements, a_ direct | 


mail campaign and a wide vari- | 
J. Walter Thomp- | 
is handling | 


ety of signs. 
son Co., New York, 
the account. 

ok * * 


RADIO DOES NOT 
other advertising, 
proper combination of eye and 
ear appeal, according to Edgar 
Kobak, National Broadcasting Co. 
vice-president of sales, in speak- 
ing before the Advertising Club 
of Cincinnati, recently. 


He pointed out that radio had 
developed a new technique in ad- 
vertising, using showmanship to 
make it more entertaining and 
thus more palatable, and more ef- 
fective. The personal friendship 
between manufacturer and con- 
sumer developed through the hu- 
man voice in radio advertising has 
increased confidence and reduced 
fear, believes Kobak. 


He also maintains that broad- 
cast advertising has developed 
new accounts for other advertis- 
ing media by successfully launch- 
ing new products. Examples he 
gave included Lady Esther Face 
Powder, Kraft Salad Dressing, 
Pepsodent Antiseptic, and Tasty- 
east. 

oe * 


THE FORD Sunday 


+ 


Evening 


replace 
but brings a/| 


intended to buila@——M@@-——__________—_ 


)} markets. Roche, Williams & Cun- 
| nyngham, Chicago, is the agency 
| arranging and placing the broad- 


_ | casts. 


* * 


Another user of recorded pro- 
| grams in the automotive field will 
| be A. C. Spark Plug. Beginning 
| Apr. 1, the company will broad- 
|cast dramatized announcements 
| twice a week for 26 weeks. To 
|date, 10 stations have been 
selected to carry the announce- 
ments. D. P. Brother & Co., De- 
| troit, is planning the programs. 


* 


| a K * 
DIMENSIONETTES: M. F. 
Schmitt, in charge of advertising 
| and sales promotion for Collins & 
Aikman Corp., is sailing for Eur- 
ope, Mar. 13, accompanied by 
W. F. Bird, head of the company’s 
research and technical control de- 
partment. They will study recent 
developments abroad The 
plant and executive offices of 
Harry Latz Service, Inc., will 
move to new quarters at 461 
Eighth Ave., New York, Mar. 18. 
. . . Louis Wiley, business man- 
ager of the New York Times, was 
recently operated on. Following 
the operation, his condition was 
reported satisfactory ... Grace & 
Bement, new advertising agency, 
will occupy offices in the Center 
Bldg., Detroit . . .Donald G. Ross 
and John E. Shoemaker have been 
elected directors of General Out- 
door Advertising Co., to succeed 
Sidney J. Hamilton, who retired. 


‘Heads of Dodge 





Hour, heard over the largest com- | 


mercially sponsored network 
the world, has renewed its con- 
tract for another extended series 
of programs over Columbia 
Broadcasting System. 

The response to the program 
has shown the world of the tra- 
ditional music lover to* be much 
more extended than one would 
expect. In the mail response re- 
cently were letters from a Su- 
preme Court judge, a Canadian 
government agent at Fort Church- 


in | 


| today, 


hill on Hudson Bay, a restaurant | 


proprietor in Florida, 
tients 
pital, a business association in El 
Paso, and a forest ranger in Ore- 
gon who, believe it or not, packs 
a portable radio set on his horse 
when he sets out for his isolated 
post. 


two pa- 


* * * 


“THOU SHALT NOT KILL!” 
says Travelers Insurance Co., 
Hartford, Conn., in its contribu- 
tion to the 
drive. The contribution is a graph- 
ically illustrated booklet of 58 
pages of facts, figures, 
dont’s,” cartoons, and vivid photo- 
graphs and photomontage work. 
Strikingly illustrated, the booklet 
presents a strong safety lesson. 


* * 


Electrically 


* 


transcribed 


in a West Virginia hos- | 


nation-wide safety | 


“do’s and | 


pro-| 


grams released through the World | 


Broadcasting System, are being 
used by the Studebaker Export 
Corp. for broadcast in foreign 
countries. 


The programs feature Richard 


| 


Himber and his network music | 


and are being put on the air in 
Portugal, Spain and Morocco. An- 
nouncements are made in Portu- 
guese, Spanish and Arabic. 

This program is part of the ex- 
tensive plans of the Studebaker 
Export Corp. to cover 75 per cent 
of the major export automobile 


|} eral sales manager, 


Sales Regions 
Meet in Detroit 


Detroit, Mar. 15. Regional 
managers, regional merchandis- 
ing managers, city managers and 
district representatives from the 
twelve Dodge sales regions are in 
session at the Book-Cadillac hotel 
for a discussion of the 
spring business for which the 
Dodge factory and the dealers are 
making active preparations. The 
meeting closes tomorrow. 

The meeting was addressed by 
A. vanDerZee, general sales man- 
ager, W. M. Purves, assistant gen- 
Emerson J. 
Poag, merchandising and adver- 
tising manager, and other com- 
pany executives, who outlined the 
details of the Spring plans. 
| The men attending the meeting 
will return to their respective re- 
gional offices prepared to hold 
territorial meetjngs at designated 
key points. 

Dodge officials expressed them- 
selves as more than gratified with 
the field reports brought in by the 
regional delegates who, without 
exception, reflected the optimistic 
attitude conveyed to them by their 
dealers. 


Insures Employes 


Newark, N. J., Mar. 15.—The U- 
Drive-It Co., Columbus, O., which 
| operates “rent a car stations” and 


“parking garages” in Akron, Cleve- 


land, Dayton, Toledo, South Bend 
and Nashville, recently acquired a 
group life insurance policy, invol- 
ving a total of $50,000 from the 
Prudential Insurance Co. of Amer- 
ica. The policy grants coverage to 


50 employes in amounts ranging 
from $500 to $1,500 each, according 
to rank. The insurance is of the 
contributory type, the employes 
sharing with the employing com- 
pany in the payment of the pre- 
miums. 








AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 16, 1935 
Lots of Room 


Wide doors and plenty of room are featured in this new Airstream 
eight Traveler sedan, just introduced. The car is built on a wheel- 


base of 133 inches. 


Distance from the back of the front seat to the 


front of the rear seat is 47144 inches. This model has a built-in trunk, 
and lists at $1225, f.o.b. Detroit. 





Indianapolis Car Sales 


Near Boom Era Heights 





Indianapolis, Ind., Mar. 15.— 
New car sales in Indianapolis in 
February rose to boom era pro- 
portions and, except for a drastic 
shortage in many lines, would 
have easily passed the dizzy 
heights of 1928-29, according to 
figures compiled from _ official 
state registration records. 

Not since 1930 has the total 
swept above the 1,000 mark in 
February, but there were 1,030 
new cars registered in Marion 
county (Indianapolis) last month, 
the report shows. This compares 


to 852 in January of this year 
and only 546 in February, 1934. 
Reduced to percentages’ these 


figures represent a gain of 77 
per cent over last year and 20 
per cent for the short month over 
January, 1935. 


With this remarkable showing 
added to that of January, total 
registrations for the first two 
months of the year show an in- 
crease of more than 90 per cent 
over the same period of 1934. 

Although the February, 1935, 
total is third high in the last 
eight years, it is within 100 cars 
of the peak for that period es- 


tablished in 1930, the first de- 
pression year. It is within 41 
ears of 1929, and more than 


doubles the February record of 
1932 and 1933. In 1928, when 
business is generally supposed to 
have been going at top speed 
February could coax out only 852 
new car buyers, according to 
available records. 

Had sufficient new cars been 
available to fill orders on the 
books of Indianapolis dealers, 
there is no telling where the 
total might have landed. It is 
safe to say, however, that it 
would have mounted beyond 1,500, 
as Chevrolet and Ford dealers 


Purdue Engineering 


Conference to Open 


Lafayette, Ind., Mar. 15.—Pur- 
due University’s school of me- 
chanical engineering will hold its 
sixth annual automobile service 
conference on Thursday and Fri- 
day of next week, according to 
announcement made here by H. 
M. Jacklin, professor of engineer- 
ing, who will have charge of the 
program. 

Co-operation of manufacturers 


and speakers of national repute | 


has been pledged for the occasion 
and prospects point to an even 
more successful exhibition than 
in the past when hundreds of 
state automotive maintenance 
men have attended Purdue. 








alone were several hundred cars 
each short on orders. Oldsmo- 
bile and Pontiac are others of 
the faster sellers far behind on 
retail deliveries, as were LaSalle, 
Reo, Hupmobile and Packard. 


The pickup was _ distributed 
generally throughout all price 
divisions, although the low priced 
threesome continued to hold 70 
per cent of the business. 












Chrysler Offers 
Lifeguard Tube 


Detroit, Mar. 15.—Chrysler Mo- 
tors today announced that the 
new Lifeguard tube recently in- 
troduced by the Goodyear Tire & 
Rubber Co. will be available im- 
mediately in all Chrysler, De 
Soto, Dodge and Plymouth cars. 

The announcement, made by B. 
E. Hutchinson, vice-president of 
the Chrysler Corp., follows a 
demonstration of the new safety 
device at the Detroit Airport re- 
cently. At that time, engineers 
demonstrated the effectiveness of 
this tube by mechanically blowing 
out the tires of cars speeding 
down the runway of the Airport. 

“The Lifeguard tube consists of 
a heavy tube with a second tube 
built inside, in reality, twin tubes, 
one inside the other, both inflated 
by the same valve. The air passes 
from the inner tube to the outer 
tube through one small vent. 
Should the tire become weakened 
or damaged enough to cause a 
blowout, only the outer’ tube 
‘blows.’ The inner tube remains 
inflated for one-half to three- 
quarters of a mile, enabling the 
driver to hold the car on the road 
and bring it to a safe stop. The 
new tube converts a blowout into 
a slow leak. 





Car ieagente Reflect 


Argentina Recovery 


Washington, Mar. 15.—Econ- 
omic recovery in Argentina in 
1934 was reflected in a marked 
increase in motor-vehicle im- 
ports into that market, accord- 
ing to a report from W. C. 
Trimble, U. S. vice-consul at 
Buenos Aires, 

During the past year, the re- 
port shows, 18,546 motor vehicles 
entered Argentina, an increase of 
approximately 89 per cent com- 
pared with 1933. Of the total 
number of vehicles imported, 
11,701, or 63 per cent, were au- 
tomobiles and 6,845 were motor 
trucks. 








PRESTIGE of the name coupled with perform. 
ance of the product gives Edison Spark Plug 


distributors and dealers a selling advantage 


reflected in consistently and rapidly increas- 


volume. 
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is making new friends daily. 
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THE INQUIRING REPORTER 


sero 


Today’s Question 


sor 


Do you think the proposed code revision providing a flat 15 
per cent reduction for resale and handling costs on used 
cars rather than the prevailing 5, 10, and 15 per cent } 
clauses would increase dealers’ used car profits? ; 














Joel Davis, general manager, Harry Sommers, Inc., Chrysler-Plym- 
outh, Atlanta, Ga.: “The fifteen per cent deduction could not in- 
crease our used car profits but it would certainly decrease our losses. 
Late model cars are in such a condition after traveling men have 
driven them for a year that they need conditioning when they are 
traded. The public demands that a year-old car be in good shape. 
The five and 10 per cent deductions do not cover the cost of putting 
these late model used cars in condition. We are very much in favor 
of the flat 15 per cent deduction. We ought to have a 20 per cent 
deduction instead of 15 per cent. 

ok ok * 

J. J. Wright, J. J. Wright Motor Co., Ford, Chicago: “The flat 15 per 
cent deduction plan for resale and handling costs on used cars is un- 
questionably an improvement over the present system. I will go 
further by stating that we need it. The minimum of 5 per cent is the 









a mistake in the first place.” 





* * * 





O. L. O’Brien, sales manager, Kennedy Chevrolet Co., Minneapolis: 
“Twin City dealers stand to lose $1,000,000 this year because of the 
way used automobile business is handled. The deduction is a joke 
and the code should be thrown out entirely until dealers quit chisel- 
ing and live up to it.” 








* * * 


E. R. Simmens, sales manager, Al J. Dion, Graham: “Yes, I be- 
lieve the flat 15 per cent deduction would help, providing it was made 
mandatory and enforced on all dealers.” 

BS * Ed 

W. M. Boomershine, Boomershine Motors, Pontiac, Atlanta, Ga.: 
“We feel it would be very helpful in reducing our used car losses. 
We find that our heaviest losses have been on cars that have not 
carried the 15 per cent deduction. We certainly favor the proposed 


code revision to the flat 15 per cent deduction.” 
* ok * 









R. H. Keeling, Studebaker Sales Co. of Chicago: “I doubt very 
much if the flat 15 per cent idea would turn used car operations 
profitably. From my experience before and under the code I am con- 
vinced that there is no such thing as used car profits. The public 
knows or thinks it knows more about used car values than the 
dealer, and arbitrary prices can’t change the situation. If the con- 
sumer is against arbitrary prices and buys elsewhere, enforcement 
is simply impossible.” 






* * * 


C. O. Persian, sales manager, Haydes Motor Co., Ford, Minneapolis: 
“Yes, we could then make a little profit on the later models, where 
on most of them we are going in the red now.” 

* * * 

A. O. Mitchell, Mitchell Motors, Oldsmobile, Atlanta, Ga.: “T am 
very much in favor of the flat 15 per cent deduction. Fifteen per 
cent anyway, and preferably more than 15. 

a 4 * 

R. C. Green, West Side Buick Sales Co., Chicago: “The flat 15 per 
cent plan meets my approval, providing all of the rest of the dealers 
adopt it and abide by it. I have particular reference to dealers for 
each make in competition with others of that same make rather than 
in competition against the field. The public might complain at first 
but I believe it can be won over on the basis I state. In connection 
with upholding used car prices, I consider that the manufacturers 
should stand back of the dealers.” 





Vancouver Dealers Set 


Prices for Used Trucks 


of the past three months that 
this business is now being oper- 
ated for the first time on a profit- 
able basis. 

The used truck managers of all 
the new truck dealers have been 
elected as a committee repre- 
senting every make of truck 
sold in British Columbia. These 
men in committee set a re-sale 
price for the average truck in 
fair condition of each model and 
make. These prices are then 
published, and this manual also 
contains prices of all new trucks. 
The manual will be republished 
every two to three months. 

This sets the basic price but 
the dealers have also estimated 
what is the highest percentage 
which can be added to this aver- 
age price for a truck in the best 
of condition. This percentage is 


Vancouver, B. C., Mar. 15.— 
Dealers in new trucks at Van- 
couver are now all enrolled in 
the recently formed truck sec- 
tion of the Vancouver Motor 
Dealers’ Assn. The section is 
headed by F. D. Brewer, British 
Columbia representative for the 
International Harvester Co. One 
of the first duties undertaken by 
the group was the stabilization 
of the used truck field, and so 
successful has been the efforts 


Endorse Amendments 


For New Recovery Act 

Madison, Wis., Mar. 15.—Repre- 
sentatives of the 20 industrial 
codes under the state recovery 
act invalidated by the state su- 
preme court endorsed the 
Vaughan bill, with suggested 
amendments, as the basis for a 





best way I know of to throw every dealer closer to the sheriff. It was | 


|mobile chief engineer, 
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“No Trada da Mule for da Automobeel” 


tion in Mexico and the newest. 
On a trip to Mexico City, a party 
headed by H. T. Youngreb, Olds- 
left the 
smooth Pan-American highway 


| to travel for miles over roads like 


these. J. F. Wolfram, experi- 
mental engineer, is shown get- 
ting road information from Don 
Jose Manana Lopez y Toros and 
not trying to trade the car for 
the burro as one might suspect. 


Chrysler Adds 
Travel Sedan 


To Airstream 





(Continued from Page 1) 

















new recovery act, at a session 
here. 

The proposed amendments, be- 
sides reinstating all the 20 codes 
hitherto adopted and wiped out 
by the supreme court decision, 
including the motor vehicle trade, 
motor vehicle parking trade and 
the automotive wholesale trade, 
would directly prohibit unfair 
methods of competition. 


the maximum increase agreed to 
over the average price on any 
trade-in and is being observed 
by all recognized dealers. In the 
case of trucks in worse than 
average condition the cost of re- 
condition work and _ handling 
charges are deducted from the 
listed prices, all labor and parts 
being charged at retail against 
the job. 





venient “carry-all” compartments 
in the bottom of the two rear 
doors, large enough for small 
packages. Assist cords and foot 
rests round out the rear compart- 
ment. The appointments of the 
front compartment are identical 
with those used in other body 
styles of the Airstream eight. 

One of the features of the new 
sedan is the width of the doors. 
The front door measures 42 
inches at the bottom and the 
back door 25% inches at the 
bottom. The floor of the rear 
compartment measures 47% 
inches from the front of the back 
seat to the rear of the front seat 
in the middle position. With the 
foot rests in normal position, 
there is said to be ample room 
to carry such pieces of luggage 
as cannot be accommodated in the 
built-in trunk. 


Canadian GM Output 
Maintains Fast Clip 
Oshawa, Ont., Mar. 15.—Do- 
mestic and export production of 
motor cars by General Motors 
of Canada, Ltd., has been hitting 
a fast clip. At the end of Feb- 
ruary, according to a statement 
released by H. A. Brown, vice- 
president and general manager, 
production at the company’s plant 
was more than double that of 

the same period last year. 
The figure was 10,738 automo- 
biles as against 4,067 produced in 

the same period last year. 


New Car Sales Jump 
100% in N. Carolina 


Raleigh, N. C., Mar. 15.—Leland 
S. Harris, head of the motor 


The oldest means of transporta-® 





vehicle bureau of the department 
of revenue, reports that new car 
sales for the first two months of 
1935 showed an increase of more 
than 100 per cent over sales for 
the corresponding period of last 
year. 

The bureau’s report disclosed 
that 8,165 new automobiles were 
sold during January and Febru- 
ary of this year, compared with 
3,626 for the same period of 
1934. Trucks sold this year 
totaled 2,273, compared with 


1,551 for the corresponding period 


of last year. Low-priced vehicles 
led in sales in both divisions, ac- 
cording to department officials. 

























Olds Engineer Praises 


Pan-American Highway 


Lansing, Mich, Mar. 15.— 
Although a 60 mile stretch still is 
incomplete, the new Pan-Amer- 
ican Highway, linking the U. S. 
directly to Mexico City, 
American tourists already are to 
found on trips in Mexico. 

This was the word brought 
back by H. T. Youngren, chief 
engineer at Oldsmobile, who has 
just returned from an _ 18-day 
round trip to the capitol of Mex- 
ico. On a “Busman’s holiday,” 
Youngren spent his vacation at 
the wheel of an automobile. 


Because there is no detour 
around the incomplete portion of 
the fine new highway, it was nec- 
essary for Youngren and his party 
to spend four days in detouring 
over the mountains. 


In two Oldsmobiles a party of 
five set out from Lansing to test 
out the 1935 cars. After 500 miles 
of good highway in Mexico, they 
were compelled to turn west over 
the mountains and go 200 miles 
out of their way to reach Mexico 
City. 

“We found the Mexicans ex- 


Reynolds Profit 


Jackson, Mich., Mar. 15.—The 
Reynolds Spring Co. reports a 
profit during 1934 of $150,637, equal 
to $1.08 per share on 145,000 shares 
as compared with $49,374 or 33 
cents per share on 148,566 shares 


in 1933. The assets listed as of 
Dec. 31, 1934, are $475,628, includ- 
ing $83,733 in cash against the 


current liabilities of $159,777. The 
directors have declared a dividend 
of 10 cents a share payable Mar. 
29 to stock on record Mar 15. A 
similar dividend was paid for the 
last quarter. 





many | 





tremely interested in the new 
road,” said Youngren. “They be- 
lieve it will mean as much to them 
in the way of tourist travel as it 
will to American automobile man- 
ufacturers in the way of an in- 
creased Mexican market. 

“In Mexico City we were given 
a luncheon by Mexican Automo- 
bile Assn. executives, who 
displayed a very cordial attitude 
toward us. 

“The new highway is splendid. 
It is wide, well engineered, and 
well built. Its opening will mark 
the beginning of a steady stream 
of travel between San Antonio 
and Mexico City. 

“Many Americans are making 
the trip already, although most 
of them are shipping their cars 
from Monterey to the capitol until 
the highway is finished. 

“The country is beautiful and 
the trip well worth while. With 
the completion of the new high- 
way this spring, it won’t be nec- 
essary to leave pavement, and I 
am sure thousands of motorists 
will visit Mexico City, noted for 
its marvelous all year round 
climate. 

“Taken altogether, the trip was 
very successful. Not only were 
we able to test the speed and 
power of the 1935 Oldsmobile on 
the smooth highways, but we were 
able to try out their endurance 
on the mountain roads. Both cars 
performed marvelously and we 
were more than pleased with the 
results.” 

Accompanying Youngren on his 
trip were J. F. Wolfram, Oldsmo- 
bile experimental engineer; Ray 
Davis, C. M. Ahlene and Henry 
Espinosa. 
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Higher Engine R.P.M. 


Seen In Few Years 


By J. EDWARD SCHIPPER, Member SAE 


Detroit, Mar. 15.—When we look {aluminum and a combustion 
at the specification tables as pub-| chamber contour of the proper 
lished in the trade papers for the! proportions. 
years of 1939 and 1940 we are Improved piston design is an- 
going to note engines which reach| other feature. Pistons are now 
their peak horsepower at 5,000/ being developed with far better 
r.p.m. or possibly higher. We} oil control due not only to the 
have talked to so many engineers| design of the piston but to the 
recently who are convinced of} type and location of the ring. 
that fact that it is interesting to} jt ig well within the realm of 
study just what must come about) possibility that the aluminum 
to make these higher speeds| connecting rod will return as 
possible. speeds go up. At least one manu- 

It is certain that some of the! facturer, Nash, has found that 
practices which are almost uni-| with the use of the aluminum 
versal today will have to be elim- 
inated. Some new things which 
at the present time are merely 
laboratory developments will have 
to come into general use and no 
doubt along with these new en- 
gines will come changes in clutch 
and transmission practice as a 
result. 



















Traveling Clinic 



















Front quarter view of the traveling tubercular X-ray clinic built 
by Dodge for the Porto Rican government. The height permits all 
occupants to walk upright in any part of the vehicle. 
eo 


Portable Clinic 
Built for Use 
In Porto Rica 






















Demand is Growing 
For Rotary Valves 


New York, Mar. 15.—“In- 
creasing engine speeds as 
well as the growing demand 
for power and smoothness 
with silence will eventually 
eliminate our present type 
of poppet valve engine, at 
least for passenger car 
work,” states Joseph A. 
Anglada, prominent consult- 
ing automotive engineer and 
past chairman of the Met- 
ropolitan Section of the So- 
ciety of Automotive En- 
gineers. 

Anglada’s prediction was 
made on the completion of 
a tour through leading 
automobile engine manufac- 
turing establishments, 
where he had an opportun- 
ity to examine research 
work conducted by these 


































Lighter Parts 

Some of the lessons that the 
future will teach us can be learned 
from past experiences. In other 
words, trends which have led to 
the increase in engine speeds of 
from 2,400 r.p.m. up to the pres- 
ent 4,000 r.p.m. are likely in many 
instances to be continued. Among 
these may be mentioned lighter 
reciprocating parts, higher com- 
pressions, better distribution of 
fuel, improved combustion cham- 
ber design and generally better 
breathing characteristics of the 
engine. These breathing charac- 
teristics have to do not only with 
the design of intake and exhaust 
passages but also with improved 
valve timing particularly as re- 


























Detroit, Mar. 15.—A traveling 
tubercular X-ray clinic has just 
been completed by Dodge Broth- 
ers Corp. for the Porto Rican 
health department. It is built 
on the 1%-40cwt chassis. 

The body is divided into two 
sections exclusive of the driver’s 
compartment. The rear com- 
partment, through which patients 
enter, is called the laboratory 
and occupies the rear five feet 
of the body. In this section are 
cabinets and drawers for the 
storage of linens and medical 
supplies, a sink and a 30-gallon 



































































































laboratory of 


The fluoroscopic 



















Engineers Predict Doom of Poppet Valve Motors 





1935 Shipments 
Of De Soto Near 
Total For 1934 


Detroit, Mar. 15.—In three 
months, since the start of produc- 
tion on new models, the De Soto 
Motor Corp. has shipped almost 
as many 1935 cars as the total 
shipments of 1934 models. 

Byron C. Foy, president, made 
this statement today, after a 
check of production records. He 
said De Soto started shipping its 
1935 models in December and by 
Mar. 1 had shipped a total of 
11,909 new Airflow and Airstream 
cars to dealers. 

De Soto’s shipments of 1934 
models totaled 16,242 units. 

“De Soto shipped 2,381 new 
models in December, 4,438 in Jan- 
uary and 5,090 in February,” he 
said. “The factory is operating on 
a record production schedule, con- 
verting over 1,000,000 pounds of 
material into finished cars every 
day.” 

“De Soto retail deliveries have 
increased every week for nine 
consecutive weeks this year and 
at the present time are running 
far ahead of records for the peak 
buying season last year,” Foy said. 

De Soto dealers already have 
delivered over 3,000 new models at 
retail, according to Foy. He said 
this compares with less than 500 
De Sotos sold before Mar. 1, last 
year. 

“In one week, the week ending 
Mar. 9, our dealers sold 574 new 
De Sotos,” he said. “This was 
more than they sold in the first 
nine weeks of 1934. It already is 
a record year.” 








gards the opening and closing of 
the valves and a longer period of 
maximum opening. 


Along with the thermo-dynamic 
questions involved in these higher 
speeds come problems which have 
to do with the mechanics of ma- 
terials resulting from the stresses 
which are bound to be set up by 
higher rotative speeds. 


Reached Top Limit 

It is quite certain that the day 
will come when the poppet valve 
engine will no longer exist for 
high speed passenger cars. It is 
amazing to many engineers that | 
it has been possible to design a| 
poppet valve system which per- 
mits of the speeds attained today, 
but it is certain that we are 
reaching the top limit. To put 
this another way, the engineering 
world is crying for a satisfactory 





rotary valve system which will 
not be subject to the ills that 
have beset previous rotary valves, 
particularly as regards overheat- 
ing, warping and improper dis- 
tribution. 

There is now an intensive hunt 
for such a valve system and even 
as this is written at least two of 
the leading engine specialists are 
having engines designed for them 
with a newly developed rotary or 
tubular style valve. 


5,000 R.P.M. Peak 

It is not the purpose here to go 
into a lengthy engineering dis- 
cussion on the development of 
each of the individual parts of 
the engine which will be affected 
by the higher speeds, but merely 
to briefly point out some of the 
things which are taking place 
day by day and which will bring 
about this 5,000 r.p.m. peak which 
we are venturing to predict. It 
starts with the combustion cham- 
ber where better heat flow char- 
acteristics are being devised by 
combustion chamber specialists. 
As an example, we may point to 
a Ford V-8 engine developed for 
race track purposes where no 
trouble as far as the combustion 
chamber was concerned was dis- 
covered as speeds well in excess 
of 5,000 r.p.m. were developed. 
This head, designed in the Bohn 
Aluminum & Brass Corp. labora- 
tory, was naturally meant for 
racing purposes but it shows the 
possibilities with the use of 








plants. 

According to Anglada, 
automotive engineers are 
seeking to replace recipro- 
cating with rotary motion 
wherever it is possible to 
do so, This is becoming in- 
creasingly important as en- 
gine speeds go up. Anglada 
states that he found the pre- 
diction widely expressed 
that eventually some rotat- 
ing form of valve will re- 
place the poppet type now 
in common use. He states 
| that at the request of two 
prominent engine manufac- 
turers, one in the automo- 
| bile and the other in the 
aviation field, he will soon 
have on his drawing board 
designs for engines using 
the tubular type of valve 
which he has had under de- 
velopment for the past sev- 
eral years. 

















connecting rod, bearing troubles 


are practically eliminated. It is 
certain that the loads on the 
bearings are greatly reduced with 
the light rod and present knowl- 
edge of the material has removed 
any doubt as to its suitability for 
connecting rods.. As far as the 
bearings are concerned, the new 
cadmium and copper-lead develop- 
ment will permit much greater 
unit loads than is possible with 
babbitt, consequently this will 
not be a serious problem. 


Power Pushed Up 

In the valve action itself it is 
possible with even the poppet 
valve to run the speed well up. 
In the Ford racing engine, previ- 
ously mentioned, by the use of 
steep cams the power was pushed 
up close to 150 horsepower and 
the r.p.m. up over 5,000 without 
trouble. On the other hand the 
engine was not suitable for ordi- 
nary passenger car use. It is 
here that the development of a 
new valve system, particularly a 
rotary type, would be extremely 
useful and it is in the full knowl- 
edge of this situation that en- 
gineers are studying new develop- 
ments along this line very closely. 
So far the so-called tubular valve 
seems to hold out the greatest 
possibility. It has been used ex- 
































the clinic, showing the X-ray ap- 


paratus and the photographic 
developing apparatus. 


Gasoline Consumption 


Approaches °31 Record 

New York, Mar. 15.—Gasoline 
consumption in the U. S. in 1934 
amounted to 16,617,050,000 gallons, 
according to preliminary figures 
prepared by the American Pe- 
troleum Institute. This is with- 
in 5,000,000 gallons of the all-time 
high for consumption established 
in 1931, when 16,621,104,000 gallons 
were used. 

There was an _ increase of 
1,178,726,000 gallons, or 7.63 per 
cent in the amount of motor fuel 
consumed over the previous year 
of 1933, every state in the Union 
showing an increase, although 
the District of Columbia recorded 
a drop. 

New York motorists consumed 
more gasoline than those of any 
other state, a total of 1,577,019,000 
gallons. The next largest 
amounts of gasoline were con- 
sumed in California, Pennsyl- 
vania, and Illinois. 


perimentally for heavy duty work 
and is now being developed for 
higher speeds. It is a purely 
rotating type with many new fea- 
tures giving it great advantages 
as far as sealing and lubrication 
are concerned, 

It is likely that heavier crank- 
shafts may be required as engine 
speeds go up in order to bring the 
critical period of the shaft up 
beyond the operating point. Some 
of our crankshafts at the present 
time are being worked close to 
their critical point at the peak. 
With increased crankshaft diame- 
ter we have increased linear 
speed at the bearing surfaces, 
which in turn imposes higher duty 
on the oiling system. However, 
improved lubricants plus better 
oil distributing systems learned 
very largely as a result of avia- 
tion and racing practice have 
also eliminated any of the great 
uncertainties at this particular 
point. 

All in all development is not 
very far behind the 5,000 r.p.m. 
requirement and it is for this 
reasem that this writer feels con- 
fident that the higher speed en- 
gine is not very far away. 










tank which furnishes the water 
supply for sanitary purposes and 
for the developing and fixing of 
X-ray plates. This compartment 
is finished throughout in white 


“_a word in 
edgewise” 








enamel, while the floor is covered 
with jet black linoleum. 


A door from the 


ately in front. 
the X-ray apparatus 


as a plate holder on which the 


patient is placed while being pho- 


tographed. The X-ray tube is 


adjustable, so that any part of 


the body may be examined or 
photographed. The storage cabi- 
net for plates and the develop- 
ing and washing tanks are also 
in this compartment, which can 
be rendered light-proof by means 
of sheet steel blinds sliding in 
felt channels to cover the win- 
dows. The interior of this com- 
partment is finished in matte 
black, and the floor is covered 
in black linoleum. Artificial 
light is afforded in the X-ray 
compartment by means of four 
15 candle power lights mounted 
in the ceiling, while in the lab- 
oratory there are two 15 candle 
power lights. A motor driven 
ventilating fan supplies fresh air 
to each of the two sections of 
the clinic. 


Electric power for the opera- 
tion of the X-ray is supplied by 
means of a _ special generator, 
which is driven by a _ special 
power take-off from the trans- 
mission. 


6 States Push Plans 


For Service Licenses 


Washington, Mar. 15.—Legisla- 
tion pending before six state 
legislatures would require all 
automobile mechanics to be li- 
censed, according to a survey by 
the American Automobile Assn. 


Licensing bills for motor doc- 
tors have been introduced in 
Arkansas, Minnesota, New Jersey, 
North Dakota, South Dakota, and 
Texas, it is reported. The bills, 
states the A.A.A., follow a rather 
general pattern, providing for 
administrative boards, examina- 
tion, licensing and fees. 


laboratory 
leads to the X-ray compartment 
which occupies 10 feet immedi- 
Here is mounted 
together 
with a special cot which serves 


(Continued from Page 4) 
ways of America which are over 
seven years old and in this high 
speed age a positive menace, not 
only to themselves but to other 
drivers. This represents a great 
dammed-up market which began 
to show itself in considerable 
numbers in 1934, but which from 
the very start of this year’s pro- 
duction has almost alarmed us 
with its potential strength. 

* oe * 


But to return to the subject of 
inflation (of which I know only 
what I read in Will Roger’s col- 
umn and this here now new 
book). I gather the idea that it 
wouldn’t be so bad for most of 
us at that to be able to handle a 
few more dollars, whether or not 
it cost us more for food, clothing 
and what-not. Out of say two 
dollars for every one we are 
handling now, we could pay off 
some of the old debts which have 
been hanging around the door 
since ’29. Probably the fellow we 
paid it to would apply it on some 
of his debts and maybe the third 
guy, being more frugal and much 
smarter than either of us would 
go ahead and build a new home 
or something and you really don’t 
have to be an economist or read 
Mr. Kiplinger’s book to know that 
if a lot of folks get to building 
something again, we are going to 
get prosperous again and if that 
is what inflation means, then, 
Mister, I’m for inflation too! 

* * ca 


You can buy this book in a 
yellow colored wrapper in book- 
stalls for $1 a copy, or if you have 
any trouble getting one in your 
home town, send me a buck and 
I'll get one for you. It sounds 
pretty sane and it reads pretty 
plain. It talks about merchan- 
dise, inventories, stocks, bonds 
and even real estate and what to 
do about them as the inflation 
curve swings upwards. I’ve al- 
ready thanked my friends who 
mentioned it to me and maybe 
you'll feel like thanking me for 
the tip-off after you’ve read it.— 


G.M.S 











Washington, Mar. 15—A 
strengthened demand for passen- 
ger cars and various other items 
in the miscellaneous group char- 
acterized the automotive export 
trade of the U. S. in January, ac- 
cording to the automotive trade 
division of the U. S. Department 
of Commerce. 

The total value of foreign auto- 
motive sales during the month 
was $17,758,511 compared with 
$11,239,962 in January, 1934, a gain 
of 58 per cent. The export total 
for January, it is pointed out, was 
the highest record for that month 
in any year since 1930, when the 
figure was $31,166,674. 

Foreign shipments of passenger 
cars in the month under review 
numbered 10,945 units, valued at 
$6,529,095, compared with 8,126 
units valued at $3,836,289, in De- 
cember, and 3,601 units, valued at 
$2,446,051, in January, 1934. Cars in 
the low priced group of “not over 
$850” accounted for 9,997 of the 
units shipped abroad during the 
month and $5,361,957 of the ex- 
port valuation in the passenger 
car classification. However, each 
of the four price classes advanced 
considerably over the December 
figures, statistics show. 


S. Africa Leads 

The Union of South Africa at- 
tained the position of leading 
market in the passenger car 
group, followed by Australia, 
United Kingdom, Belgium, 
Sweden, Mexico, Japan, Argentina, 
British India, and the Netherlands 
in the order named. Each of these 
markets, with thé single excep- 
tion of Japan, recorded an im- 
proved valuation compared with 
a December figures, it is pointed 
out. 

Truck exports during January 
showed a general decline from 





Chrysler Sales 
Rise Steadily, 
Reports Reveal 


Detroit, Mar. 15.—Retail deliv- 
eries of Chrysler and Plymouth 
cars by Chrysler dealers reached 
a total of 3,841 units in the week 
ending Mar. 9. Of this number 
2,943 were Plymouths and 898 
Chryslers. This makes the third 
successive week that deliveries 
have eclipsed any previous record 
since August, 1934. 

The deliveries for the week 
ending Mar. 9 represent an in- 
crease of 29.9 per cent over those 
reported in the corresponding 
week of 1934 for Plymouth and 
382.8 per cent for Chrysler. The 
combined increase is 56.7 per 
cent. The combined total also is 
376.6 per cent higher than that 
for the corresponding week of 
1933 and 231.7 per cent higher 
than that for the corresponding 
week of 1932. 

Retail deliveries by Chrysler 
dealers for the 10 weeks of 1935 
ending Mar. 9 totaled 23,465 
Plymouths and 5,484 Chryslers, or 
28,949 units. This is an increase 
of 111 per cent over the 13,717 
units reported in the correspond- 
ing period of 1934, of 161.6 per 
cent over the 11,065 in 1933, and 
of 221.8 per cent over the 8,996 
reported in 1932. 

Figures in all cases are for 
Chrysler dealers alone and are in 
addition to the business enjoyed 
by the Dodge and De Soto dealer 
bodies. Chrysler officials report 
that business is good throughout 
the country, with notable in- 
creases in points that were slack 
in the three preceding years. 





Service Group 


Toronto, Ont., Mar. 15 (UTPS). 
—Formation of the Ontario Service 
Station Assn. was achieved by serv- 
ice station men from all parts of 
Ontario when they met last night 
at the King Edward Hotel here. 
An executive committee was elected, 
as follows: S. Warburton (con- 
vener), C. D. Joyce, N. S. Hurry, 
G. W. Hogan, S. F. Roberston and 
G. J. Grainer. 


AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 16, 1935 


Automotive Ex port Sales 


Disclose U pward Climb 


the December totals, with the ex- 
ception of the class “over 1% tons 
and not over 2% tons” which 
numbered 1,038 units, valued at 
$777,635, compared with 831 units, 
valued at $673,719. Total truck 
shipments amounted to 6,565 units, 
valued at $3,407,539, against 7,112 
units, valued at $3,725,921, in De- 
cember, 1934. Spain, Japan, Bri- 
tish India, Australia and Sweden 
were the leading purchasing coun- 
tries for American trucks during 
the current month. Spain, the 
chief outlet, increased its pur- 
chases from 284 units, valued at 
$149,921 in December, to 811 units, 
valued at $425,010, in January of 
this year. 
Average Rises 

The average unit export valua- 
tion for the month was $596 and 
$519 for passenger cars and 
trucks, respectively, compared 
with $472 and $523 during Decem- 
ber, 1934, it was stated. 

Exports of miscellaneous auto- 
motive products were valued at 
$7,821,877, an increase over the 
December figure of $2,502,599, or 
47 per cent. The trend in this 
group, statistics show, was gener- 
ally upward with only used ve- 
hicles, accessories, service appli- 
ances, motor cycles, and cycle 
parts and accessories falling below 
the December valuations. 


Automotive 


On the Air 





MONDAY, MARCH {8 
6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 
8:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 


Lowell 


show with Gene Arnold, interlocutor. 
STUDEBAKER (NBC, Red), Studebaker 
Champions; Richard Himber’s orchestra; 


Joey Nash, tenor. 

8:30 P.M.—FIRESTONE (NBC, Red), Gladys 
Swartout, mezzo soprano; mixed chorus and 
William Daly’s symphonic string orchestra. 
HUDSON (Columbia), Kate Smith’s New- 
Star Revue; Jack Miller’s orchestra; Three 
Ambassadors and guest talent. 

11:30 P.M.—IIUDSON (Columbia), same pro- 
gram rebroadcast for West. 


TUESDAY, MARCH 19 

6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas, 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

8:30 P.M.—PACKARD (NBC, Blue), Lawrence 
Tibbett; Wilfred Pelletier’s orchestra; John 
B. Kennedy. 

9:30 P.M.—CHEVROLET (Columbia), Isham 
Jones’ orchestra. TEXAS (NBC, Red), Ed 
Wynn, the Fire Chief; Graham McNamee 
and Eddie Duchin’s music. 

10:30 P.M.—STEWART-WARNER (Columbia), 
Captain Dobbsie’s Ship of Joy. 


WEDNESDAY, MARCH 20 
2:00 P.M.—RCA VICTOR (NBC, Blue), Radio 
City Matinee; Ray Noble’s_ orchestra; 
Gabrieele DeLys and Al Bowlly, soloists. 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


THURSDAY, MARCH 2) 

6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas, 

7:45 P.M.—PHIICO (Columbia), Boake Carter. 

9:30 P.M.—FORD (Columbia), Fred Waring’s 
Pennsylvanians. 

10:30 P.M.—STEWART-WARNER (Columbia), 
Captain Dobbsie’s Ship of Joy. 

FRIDAY, MARCH 22 

6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

8:00 P.M.—CITIES SERVICE (NBC, Red), 
Lucille Manners, soprano; Cities Service 
quartet; Frank Banta and Milton Retten- 
berg, piano duo; Rosario Bourdon’s or- 
chestra. . B. F. GOODRICH (NBC, Blue), 
Circus Night in Silvertown, starring Joe 
Cook with B. A. Rolfe’s orchestra; Tim & 


Lowell 


Lowell 


Lowell 


Irene; Phil Duey, Lucy Monroe, Pag La 
Centra, and Silvertown Singers. 

12:15 A.M.— STUDEBAKER (NBC, _ Red), 
Studebaker Champions, Richard Himber’s 
orchestra and Joey Nash. 

SATURDAY, MARCH 23 

7:00 P.M.— SOCONY VACUUM (Columbia), 
Soconyland Sketches. 

9:00 P.M.—RCA RADIOTRON (NBC, Blue), 
Radio City Party; guest artists; Frank 
Black’s orchestra; John B. Kennedy. 

9:30 P.M.—STUDEBAKER (Columbia), Rich- 
ard Himber’s orchestra and Studebaker 


Champions. 
11:00 P.M.—STUDEBAKER (Columbia). 
program rebroadcast for the West, 
SUNDAY, MARCH 24 
4:00 P.M.—SPARKS-WITHINGTON (NBC, 
Blue), Jolly Coburn and his Sparton Trio- 


Same 


lians; Harold Van Emburgh, tenor; Roy 
Campbell Singers. 

6:30 P.M.— ACME (Columbia), Smilin’ Ed 
McConnell. 

7:30 P.M.— GULF (Columbia), Gulf Head- 


liners; Charles Winninger. 

8:00 P.M.—GENERAL MOTORS (NBC, Blue), 
Symphony Concert, Arturo Toscanini, con- 
ductor; Elisabeth Rethberg, 
Opera soprano; guest artists, 

9:00 P.M.—FORD (Columbia), 
ning Hour. 

10:00 P.M.—PONTIAC (NBC, Red), Pontiac 
program featuring Jane Froman; Modern 
choir; Frank Black’s concert dance or- 
chestra. 


Metropolitan 


Sunday Eve- 








Michigan Trade 
Group Meet at 
Lansing, Mar. 28 


Detroit, Mar. 15.—The fifteenth 
annual convention of the Michi- 
gan Automotive Trade Assn. will 
be held at the Olds hotel in Lan- 
sing on Thursday, Mar. 28. The 
membership of this organization 
includes both new and used car 
dealers in every county in Michi- 
gan and is the parent organiza- 
tion of 46 local associations cover- 
ing both the lower and upper pen- 
insulas of the state. 

Due to the fact that the annual 
meeting of the National Automo- 
bile Dealers Assn. was held in De- 
troit during automobile show 
week, the state association post- 
poned its convention until the 
Mar. 28 date, combining forces 
with the national dealers during 
their two-day session in January. 

The Lansing meeting will be of 
only one day duration with a ses- 
sion of the directors in the morn- 
ing and a general group session 
starting with luncheon at twelve 
o’clock. Governor Frank D. Fitz- 
gerald, Orville E. Atwood, secre- 
tary of state, as well as other 
state officials, will be numbered 
among the speakers on the pro- 
gram. Outstanding men in the 
automotive industry will also be 
present to discuss matters of im- 
portance to the dealers having to 
do with sales, financing and also 
operation of the retail motor ve- 
hicle trade code. 





M. E. Wagner Named to 


Studebaker Export Job 


South Bend, Ind., Mar. 15.—M. 
E. Wagner has been appointed 
special Studebaker representative 
for the Near East, according to 
Arvid L. Frank, vice-president 
and general manager of the 
Studebaker Export Corp. 

For nine years Wagner has 
been associated with automotive 
importers in almost every part 
of the world and during the last 
seven years represented one of 
the leading tire manufacturers in 
the U. S. in the Near and Middle 
East. 


at 





Seeks Definite 
Decisionin 
Spielman Case 





(Continued from Page 1) 
Trade, to all state advisory com- 
mittee chairmen and NADA di- 
rectors: 

“At the opening of oral argu- 
ment on the Spielman case be- 
fore the Supreme Court today 
our side had the opportunity to 
plead lack of jurisdiction and 
by such pleading probably win 
an immediate victory of ex- 
treme technical character. It 
was thought better however to 
endeavor to obtain a conclusive 
decision regarding the validity 
of our code. Notwithstand- 
ing the doubt expressed at 
the opening of the court today 
as to the sufficiency of Spiel- 
man’s appeal we nevertheless 
endeavored to have the case 
heard on its merits. The 
court however indicated grave 
doubt whether Spielman’s plead- 
ings were adequate to give 
jurisdiction to the Supreme 
Court but directed the filing of 
additional briefs on the ques- 
tion of jurisdiction before April 
eighth. In this entire ac- 
tion we are trying to obtain a 
conclusive decision and not a 
technical victory which would 
be unsatisfactory since it would 
not finally settle in the Supreme 
Court the validity of the code 


provisions. Please give trade 
above statement. Verbatim. 
Regards.” 


Gaskin in Toronto 


Toronto, Ont., Mar. 15 (UTPS).— 
D. C. Gaskin, assistant sales man- 
ager of Studebaker Corp. of Can- 
ada, is making his headquarters in 
Toronto. His chief duties will be 
truck supervision of all Studebaker 
distributors and dealers of the 
Toronto, Hamilton and St. Cath- 


arines territories. 


GOING BIGGER for 1935! 
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Cannot Collect Balance 
On Repossessed 


Property 


St. Paul, Minn., Mar. 15.—A firm 
having “repossessed” property 
sold to a person may not collect 
the remainder of the purchase 
price, the Minnesota supreme 
court has ruled. 

Cc. J. Ahlers & Co., automobile 
dealers of Red Wing, Minn., took 
back an automobile when Harry 
C. Jones, the buyer, was overdue 
in payment on an $845 note. 

The company sold the automo- 
bile to another party and gave 
Jones further credit of $100 on a 
second automobile, a used car. 
Payment of the remainder of the 
$845 then was sought in court by 
the dealers. 

Despite a company claim of an 
oral agreement with Jones, the 
court ruled otherwise, affirming a 
jury verdict in Goodhue county 
district court. 

“The jury found against plain- 
tiffs and so found that their re- 
possession was absolute and that 
the automobile was accepted in 
full discharge of the note,” thé 
high court held. 

“Since the possession of plain- 
tiffs was absolute, we must hold 
that they accomplished an elec- 
tion by repossessing that property 
and so cannot now sue for the re- 
mainder of the purchase price.” 





Lavine Gear Produces 


Ball-Drive Steering 


Milwaukee, Wis., Mar. 15.—B. 
W. Twyman, vice-president and 
general manager of the Lavine 
Gear Co., has announced the 
company is to enter the automo- 
tive replacement field with its 
Lavine ball-drive steering gear, 
adaptable to Ford cars. 

The gear has as its chief fea- 
ture rolling contacts instead of 
sliding or friction contacts. It 
is said to be the only steering 
gear distributing the loads over 
multiple areas of rolling contacts, 
reducing “wheel fight,” “worm 
valleys,” “tight ends” and fric- 
tion. The worm drive operates 
on balls, thus providing steering 
ease and longer operating life. 


Better Business Bodies 
... Sturdy... Distinctive 








The Hercules “Aristocrat” Station Wagon Body 


TO MEET TODAY'S TRANSPORTATION PROBLEMS . . . Panel 


Express . . . Platform Stake . . . Refrigerator .. . Packers’... 


Station Wagon ... Service... . First Call Funeral and Dump Bodies 


Ask for Literature — Distributors Everywhere 


SERVEL, INC., 


HERCULES BODY DIVISION 


EVANSVILLE, INDIANA, U.S.A. 
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Faster Car Output Aids Eastern Parts Makers 





Many Showing Profits 
Over Red Ink Records 





Bridgeport, Conn. Mar. 15.— 
Improvement in the automotive 
industry is being reflected more 
and more in the stepping up of 
operations among a large number 


of Southern New England man-| 


ufacturing plants which supply 
parts, accessories and machine 
tools. Many plants are now op- 
erating at a higher production 
level than in several years and 
have turned losses into profits. 


One of the outstanding ex- 
amples is The Bullard Co., this 
city, which recently reported total 
net profit for 1934 of $111,000 of 
which $42,396 represented profit 
from operations and the balance 
was made up of other credits 
and charges. This compares 
with a net loss of $428,749 during 
1933. The company is one of the 
largest builders of machine tools 
used in the automotive industry. 


Vote Dividend 
Raybestos Manhattan, Inc., 
Bridgeport, earned net income of 
$750,891.59 in 1934, and recently 
voted a dividend of 25 cents a 
share payable Mar. 15 to stock- 
holders of record Feb. 28. Cur- 
rent assets at the close of the 
year were equal to 10 times the 
current liabilities. The company 
produces brake-lining and other 
products. An addition is being 
built at the Railroad avenue plant 
at a cost of $11,500. 

Casco Products Co., Bridgeport, 
making miscellaneous automotive 
accessories, is reported as main- 
taining steady gains in volume. 
Bridgeport Coach Lace Co., Bas- 
sick Co., and_ several other 
Bridgeport concerns are contin- 
uing to benefit from the automo- 
tive revival. 

Fafnir Bearing Co, New 
Britain, has been operating two 
shifts daily in the production of 
bearings used by Ford, White 
trucks and Caterpillar tractors. 
The company recently announced 
a periodical bonus for its em- 
ployes. Another bearing concern, 
the New Departure Mfg. Co. with 
plants in Bristol and Meriden, is 
also reported as benefiting ma- 
terially from increased automo- 
tive orders. 


Expansion Necessary 

The Packer Machine Co., Meri- 
den, builder of automotive ma- 
chine tools, recently rented addi- | 
tional space in another building. 
Clifford I. Packer, president, said 
the expansion was necessary in 
order to take care of additional 
business. 

From across the state line in 
Western Massachusetts come 
further reports of improvement 
in allied industries. Fisk Rubber 
Corp., Chicopee Falls, Mass., 
showed 1934 net profit after all 
charges of $726,697. This total 
was lower than that for 1933, 
due to advances in the cost of 
labor and materials, but 1934 
sales volume was a million dol- 
lars higher than in the previous 
year. 

Van Norman Machine Tool Co., 
Springfield, has entered its busi- 
est season of the year in its 
line of automobile repair equip- 
ment, such as piston grinders, 
valve grinders and boring ma- 
chines. The company is reported 
as showing consistent improve- 
ment in volume. 

The fibre department of the) 
Hodges Carpet Co., Indian Orch- 
ard (Mass.) is busy with produc- 
tion of slip-covers for automobile 
seats. Bay State Thread Co., 
Springfield, has stepped up its 
production as a result of automo- 
tive orders. 





Nash Reports Increase 


Kenosha, Wis., Mar. 15.— Ship- 
ments of Nash and LaFayette motor 
ears during January and February 
of this year showed an increase of 
152.5 per cent over the same period 
in 1934, according to a statement re- 
leased here today by C. H. Bliss, 
vice-president and director of sales 
of The Nash Motors Co. 








General Motors 
Overseas Sales 
| Maintain Gains 





New York, Mar. 15.—Overseas 
sales of General Motors cars and 
trucks from all sources in Febru- 
ary totalled 23,446 units, an in- 
crease of 22 per cent over Janu- 
ary, and 110 per cent over Feb- 
ruary, 1934. Total sales for the 
months of January and Febru- 
ary combined were 98 per cent 
over sales in the corresponding 
period of last year. 


These figures include the prod- 
ucts of the corporation’s Ameri- 
can, Canadian, English and Ger- 
man factories sold outside of the 
United States and Canada. 
American-source sales of Chev- 
rolet, Pontiac, Oldsmobile, Bu- 
ick, LaSalle, and Cadillac ve- 
hicles reflected gains in practi- 
cally all of the 104 countries com- 
prising the overseas market. 
The most substantial increases, 








however, were recorded in the 
South American, Far Eastern, 
Australasian, and South African 
areas, where the active recovery 
from the low volume levels of 
1930-1932 is in marked contrast 
to the moderately stimulated 
automotive demand existing in 
several western European coun- 
tries. 

General Motors sales of its 
Vauxhall cars and Bedford 
trucks, manufactured in England, 
and of the Opel and Blitz prod- 
ucts, manufactured in Germany, 
also showed encouraging gains 
in the countries in which they 
are manufactured. 
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Packard Commercial Sedan is Popular 
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This fleet of 12 Packard commercial sedans was recently delivered to a large rental company in 


Brooklyn, N. Y. Fleet sales of the new commercial cars have been made in New York, Brooklyn, 
Philadelphia, Cincinnati, Covington, Ky., Chicago, Seattle, Oklahoma City and several other points. 





GM Institute Prepares 
Third Summer Course 


Detroit, Mar. 15.—The third an- 
nual summer course for teachers 
of automotive mechanics in high 
schools and colleges has been an- 
nounced by the General Motors 
Institute at Flint, Mich. The train- 
ing covers a four-weeks’ period 
from July 1 to July 28. 


In continuing this course, Gen- 
eral Motors points to the growing 
interest of undergraduates in the 
automobile industry and is co-op- 
erating with school authorities in 
providing teachers of automotive 
subjects with the benefits of prac- 
tical experience in this field. 

Teachers from 15 states and 
Canada have come to the institute 
for this training within the past 
two years. The course includes 
car specifications and adjust- 
ments, 
procedures, service operations and 





equipment, trade and vocational | 


guidance information. The course 


Places on Honor Team 
Given Chevrolet Stars 


Detroit, Mar. 15.—Sales execu-! Motors; William S. Knudsen, ex- 


tives of the Chevrolet Motor Co. 
visited key points in various sec- 
tions of the country during the 
past week not only in their of- 
ficial capacities with Chevrolet 
but also as officers of the All- 
American Selling Team, an honor 
organization with unique objec- 


tives. Cities visited included 
Boston, New York, Buffalo, New 
Orleans, St. Louis, and Detroit 


where Chevrolet zone managers 
and other members of the re- 
gional and zone organization at 
these points were vested with 
membership in the association. 


W. E. Holler, general sales 
manager, conducted the organiza- 
tion’s meeting in Boston, during 
which four representatives of 
the New England region and 
seven members of the Boston 
zone were presented with gold 
footballs, the emblems of the as- 
sociation. 


Meetings at Boston, New York, 
and Detroit were conducted by 
H. B. Hatch, assistant general 
sales manager in charge of the 
eastern half of the U. S. At 
these three meetings a total of 
45 men of the Chevrolet whole- 
sale organization were rewarded 
for their sales efforts during the 
past year. 

Felix Doran jr., assistant gen- 
eral sales manager in charge of 
the western half of the U. S.,, 
conducted the meetings in New 
Orleans and St. Louis, at which 
representatives from the South- 
eastern and Middlewestern re- 
gions were rewarded by mem- 
bership in the association, for 


their contribution to Chevrolet’s 
leadership during 1934. 

The All-America Selling Team 
was founded by Holler just over 
a year ago, and named as its 
first honorary members Alfred 
P. Sloan jr., president of General 





ecutive vice-president of the cor- 
poration; R. H. Grant, vice-presi- 
dent of the corporation, and M. E. 
Coyle, general manager of Chev- 
rolet. 

The organization was formed, 
it is said, with the sole purpose 
of honoring outstanding sales 
ability and for recognition of 
meritorius service and salesman- 
ship over and above the call of 
regular duty. 

Although a little more than a 
year old, the organization now 
has a membership of more than 
150 of the principal Chevrolet 
sales executives. 


Urge Higher Tag a 


For Late-Model Cars 


St. Paul, Minn., Mar. 15.—Min- 
nesota motorists owning new 
automobiles or those of recent 
model will pay higher license fees 
during 1935 and 1936 under pro- 
visions of motor vehicle tax bill 
passed by the state house of rep- 
resentatives. The bill now goes 
to the senate. Advocates of the 
bill estimate that it would add $1,- 
300,000 to highway department 
revenues. 

The measure retains the mini- 
mums of $5 and $7.50 on Class 
A and Class B automobiles. The 
base valuation, however, is re- 
stored to 2.4 per cent from the 
1.2 per cent to which it was re- 
duced for 1933 and 1934, and the 
depreciation rate is placed at 10 
per cent, beginning with the au- 
tomobile’s second year, as in 
1932, instead of 20 per cent. 





A ppoint Kaiser 


New York, Mar. 15.—The Zenith 
Carburetor Co. has appointed F. E. 
Kaiser as its distributor for metro- 
politan New York and its surround- 
ing territory. 





instruction methods and) 








this year is said to be the most | 
extensive yet offered. 

Enrollment is open to any quali- 
fied teacher and to those of allied 
professions who are designated by 
school authorities or General Mo- 
tors’ representatives as qualified 
for such training. Previous experi- 
ence has shown that successful 
completion of the course is con- 
sidered for college credit. Tuition 
for the entire course is $25. 

“The course was designed to 
make the intensive training period 
of particular value to every 
teacher of automotive courses,” 
said Major Albert Sobey, director. 
“Our instruction staff and com- 
plete laboratory facilities offer an 
opportunity for profitable study 
and practical contact with the 
latest developments and trends in 
the automotive industry, particu- 
larly from the standpoint of serv- 
ice.” 


Finance Group 
Chooses Four 
New Directors 





Chicago, Mar. 15.—Four new 
directors have been elected to 
the board of the National Assn. 
of Sales Finance Companies, it 
was made known today by John 
R. Walker, executive vice-pres. 

They are: William M. McCar- 
thy, vice-president of the Devon- 
shire Financial Service Corp., 
Boston, Mass.; J. E. Coberly, 
manager of the Commercial Dis- 
count Co., Los Angeles, Cal.; P. 
E. Allen, president of Allen and 
Steen Acceptance Co. Terre 
Haute, Ind., and Jacques Moss- 
ler of the Mossler Acceptance 
Co., New Orleans, La. 

Serious attention of the associ- 
ation is being given to effecting 
a standard practice for insur- 
ance premiums, including stand- 
ard forms with special reference 
to notifying insurance compa- 
nies, Walker stated. Preliminary 
action along this line was taken 
at a recent meeting of the asso- 
ciation’s premium financing di- 
vision. 

“Subcommittees have been ap- 
pointed to handle various phases 
of the problem,” said Walker. 
“It is expected that early recom- 
mendations will be made in de- 
tail on these points.” 

The NASFC has taken a stand 
against a proposed state bill in 
Indiana designed to license and 
regulate instalment sellers and 
finance companies. Walker rep- 
resented the association at hear- 
ings and joined in the protests 
registered by Indiana automo- 
bile dealers. 

Stating the stand of the 
NASFC, Walker characterized 
the proposed bill as being against 
the best interests of the industry 
because it will impose additional 
costs upon the buying public, 
increase sales resistance and tend 
to reduce the total volume of 
sales, 


Automotive Bills 
Flood Assembly 


In Connecticut 





Hartford, Conn., Mar. 15.—A 
flood of bills affecting the auto- 
motive industry is passing slow- 
ly through the legislative hop- 
pers of the general assembly here. 
To date none of the important 
measures have reached a point 
either of passage or rejection. 
Hearings have already been held 
by joint committees on measures 
affecting commercial vehicles. 

Senate Bill 266, providing for 
regulation of highway freight 
transportation by the Public Util- 
ities Commission, which is spon- 
sored by the Motor Truck Assn. 
of Connecticut, met very little 
opposition at its recent hearing. 
Many associations and individuals 
went on record as favoring the 
measure. 

Hearings have been held on 
several bills which would change 
existing weight regulations ap- 
plying to trucks, and on others 
which would require the installa- 
tion of various items of equip- 
ment, such as flares, rear bump- 
ers, glare shields, rear reflectors, 
detector devices and black and 
white stripes on the rear. 

The State Motor Vehicle De- 
partment wants gross weight 
registration, too, but the bill it 
is sponsoring would range rates 
from 30 cents to 50 cents a hun- 
dred, for a maximum of $200. 
Seven different bills dealing with 
the size of vehicles and loads 
have been introduced by various 
sponsors, There are many other 
measures of a miscellaneous na- 
ture which would affect the in- 
dustry favorably or unfavorably 
if adopted. The customary strug- 
gle over the gasoline tax is well 
under way. 


Strathmore Ford 
Takes Plant of 
Makemson Buick 


Detroit, Mar. 15.— Strathmore 
Motor Sales, Ford dealers, have 
enlarged their scope of operations 
by taking over the neighborhood 
sales and service station formerly 
occupied by the Makemson-Buick 
Co. at 12151 Grand River Ave. 
and will convert it into a feeder 
station for its main plant at 14435 
Grand River Ave. The acquisi- 
tion of the station will give the 
company two sales and service 
outlets on the street within a 
mile and a half of each other. 


The station which was put up 
by the late John Makemson is 
considered one of the best of its 
type in the city, being equipped 
with a large selection of the 
latest service equipment. The 
lease for the new plant gave the 
Strathmore company immediate 
possession and new Fords were 
put on display together with a 
parts stock equal to the service 
potential of the neighborhood. In 
line with the Ford program, serv- 
ice on all makes of cars will be 
continued. 








AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 16, 1935 


15 





Indiana Legislature Adds to Woes of Car Owners 


Change of Heart Prompts Dodge Men Meet 
Some Favorable Legislation 


Indianapolis, Ind., Mar. 15.—The 
1935 session of the Indiana state 
legislature adjourned this week, 
leaving in its wake along with 
dozens of other enactments boost- 
ing the expense of doing business 
in general, a host of new laws 
bearing directly on motorists, 
truckers and dealers. 

Briefly, a summary of the bills 
either already becoming law or 
awaiting certain signature of the 
governor follow: 

Truck weight tax law of 1933 
rewritten to lower tax from $1 
a hundred pounds to 60 cents, 
varying from the general trend of 
legislation which added to taxes 
even in the face of public demand 
for reduction of government ex- 
penses. This law applies to com- 
mon and contract carriers and 
exempts privately owned trucks. 
Declares void all taxes levied since 
the law went into effect two years 
ago and provides for a refund for 
those who have paid such taxes. 


Interstate Trucks 

The public service commission 
law was revised to bring all trucks 
and motor vehicles operating out- 
side of cities and towns under 
jurisdiction of the commission. 
The act provides for an annual 
registration fee of $12 for contract 
carriers and common carriers. It 
also exempts school buses, mail 
trucks, taxicabs, federal or state 
or local government vehicles. 
Common carriers are required to 
secure certificate of public con- 
venience and necessity and con- 
tract carriers must secure per- 
mits. Drivers of common and 
contract carriers are prohibited 
from working more than eight 
consecutive hours or 16 in aggre- 
gate in 24 hours. Livestock and 
farm produce carriers and house- 
hold goods movers are exempt 
from license fees but must secure 
permit. 

All school buses must be 
equipped with safety glass. Bus 
drivers must be of good moral 
character and have a health cer- 
tificate. A nonpartisan committee 
is empowered to prescribed stand- 
ards of construction and equip- 
ment for school buses. 

Bills dealing more directly with 
dealers and car owners include: 


Gas Smugglers 


Reduction from 20 to 15 gallons 
in the amount of gasoline a non- 
resident traveler may bring into 
the state at one time without 
payment of gas tax. This is aimed 
at surrounding states which have 
lower gas tax rates than Indiana, 
of which there are three with 
Kentucky the only exception. 


The 1925 automobile licensing 
act is amended to provide that 
motor vehicles shall not be re- 
registered until the owner has 
paid delinquent registration fees. 

Automobile dealers are required 
to report sales to the bureau of 
motor vehicles within five days. 

An automobile driver who has 
a judgment arising out of an acci- 
dent pending against him amount 
to $75 or more is permitted to 
pay the judgment on installments 
and may continue to drive his car. 


Demand Safety Glass 

Service of process on foreign 
automobile drivers in accident 
suits growing out of accidents in 
this state is permitted by serving 
notice upon the state treasurer as 
an agent for the foreign motorist. 
Copies of the process are to be 
sent the defendants by registered 
mail. 

Use of spotlights on motor ve- 
hicles is limited to workmen for 
reading road signs and street 
numbers and lighting untraveled 
portions of the highways. 

After Jan. 1, 1936 all motor ve- 
hicles will be required to be 
equipped with safety glass. The 
only exception will be farm trucks 
or pleasure cars registered in an- 


other state when the owner was 
a resident of that state. 

| All used car dealers are required 
| to pay an annual license fee of $5 
| and report all transactions daily 
to the state department of safety. 


Check Junked Cars 
A delinquency penalty of $2 is 
assessed for failure to apply for a 
certificate of title to automobiles 
within five days after purchase. 
The certificate of title to a car 
that is junked must be labeled 
“junked” and delivered to the 

bureau of motor vehicles. 


State and municipally owned 
motor vehicles must be registered 
with the secretary of state but are 
exempted from license fees. 


A special session of the legisla- 
ture will call the lawmakers back 
to Indianapolis for a return en- 
gagement as soon as the federal 
relief program is completed. This 
session, however, is contemplated 
to deal only with tying in state 
relief projects with those of the 
national administration. 


Million and Quarter 
Buicks in Operation 
Flint, Mich, Mar. 15.—There 
are more than a million and a 
quarter Buick automobiles in op- 
eration in the U. S., according 
to an analysis of registrations 
made public today by the Buick 
Motor Co. 
Of this number, 687,977, or more 


than 50 per cent of the total! 


Buick registration, have been in 


operation in the hands of own-| 


ers for five years or more; 113,649 
or nearly 10 per cent, have been 
driven 10 years or more. 

There are 174,832 six-year-old 
Buicks being driven in the U. S. 
today; 182,016 seven - year - olds; 
182,897 eight- year-olds, 146,160 
Buicks that have been driven 
nine years. 


161 New Dealers Join 
Chrysler Sales Ranks 
Detroit, Mar, 15. 


Chrysler lines resulted in an in- 


creased demand for the Chrysler- | 
Plymouth franchise according to | 


factory records. 


Introduction | 
of the 1935 airflow and airstream | 


And Diseuss 
Spring Prospects 


Mar. 15. 
managers, regional 

ing managers, city 
and district representatives from 
| the 12 Dodge sales regions were 
in session at the Book-Cadillac 
yesterday and today, for a dis- 
cussion of the Spring business for 


Regional 
merchandis- 


Detroit, 


which the Dodge factory and 
the dealers are making active 
preparations, 


The meeting was addressed by 
A. vanDerZee, general sales man- 
ager, W. M. Purves, assistant 
general sales manager, Emerson 
J. Poag, director of merchandis- 
ing and advertising, and other 
company executives who out- 
lined the details of plans for tak- 
ing advantage of the most aus- 
picious conditions that have con- 
fronted Dodge and Plymouth 
dealers in a number of years. 

The Dodge men attending the 
Detroit meeting will return to 
their respective regional offices 
| prepared to hold territorial meet- 
ings at designated key points. 

Dodge officials expressed them- 
| Selves as more than _ gratified 
with the field reports brought in 
by the regional delegates who, 
without exception, reflected the 
optimistic attitude conveyed to 
them by their dealers. As van- 
DerZee put it—‘“While I do not 
wish to induce the notion that 
our 1935 business will soar to 
truly phenomenal heights on the 
crest of a great public wave simi- 
lar to that of 1929, I feel certain 
that conditions in all sections of 
the country augur well for the 
automobile merchant holding the 
selling franchise for a_ good, 
properly priced product and de- 
termined to work and make the 
most of his opportunities.” 








Waukesha Motor Gives 


Pay Increase to 1,000) 


Waukesha, Wis., Mar. 15.—All 
employes of the Waukesha Mo- 


tor Co. will receive wage in- 
creases of not less than 5 per 
cent Apr. 1, H. L. Horning, 
president has announced. It is 
the third blanket raise since} 
wages hit the low point. About 


1,000 employes affected by 
the increase. 
Horning declared that _busi- 


| ness is at a higher level than a 


are 


In January and February of| year ago, and orders on hand 
this _year 161 new dealers and| are sufficient for about 35 days’ 
distributors were signed by Chrys- continuous production. Uncer- 
ler, bringing the total on the | tainties over legislative possibili- 
roster as of Mar. 1 to 3,942. This| ties and other factors, however, 
is more than 200 in excess of the! are causing business men to mark 
number signed a year ago. | time, he stated. 


His Design Wins Gold Medal 








Alan S. Cole, general manager of Modern Packaging, presenting R. 

V. Wright, Chevrolet parts and accessories, with a gold medal. 

Wright designed Chevrolet’s photographic container which was 
awarded the prize in an artists’ contest. 








$690,728,712 Received 
By F armers from AAA 


Arvid L. Frank 


managers | 


Heads Export 
For Studebaker 


(Continued from Page 1) 

The second was Dewey W. Smith, 
who is in charge of the Orient. 

“It is a great pleasure to an- 
nounce these appointments,” said 
Hoffman. “All three of these 
men are young executives, but 
they are veterans in Studebaker 
service and thoroughly familiar 
with the aims of the new corpor- 
ation. They'll give Studebaker 
increasing importance in_ the 
market places of the world.” 

The positions of president of 
both the export and the Canadian 
companies were formerly held by 
Hoffman. 


Dealers Demand 
Factory Aid In 
Enforcing Code 


Detroit, Mar. 15.—Demand for 
support of factories and finance 
companies in enforcing the pro- 
visions of the Motor Vehicle Re- 
tailing Trade Code was made at 
a meeting here today attended by 
about 250 dealers from Wayne 
county, by George W. Taylor, 
newly elected chairman of the 
State Advisory committee who 
succeeded the late Aaron DeRoy. 
Taylor urged that factories make 
a special effort to keep their deal- 
ers in line on the code and de- 
manded that a dealer who refused 
to comply be cancelled out. 

“Not only do we want such 
dealers cancelled,” he added, “but 
we urge also that factories refuse 
to sign up a dealer who has a 
criminal code record.” 

Finance companies, he _ said, 
could do much in helping to bring 
recalcitrants into line and at the 
same time protect their own in- 
vestments. He further criticized 
finance companies which extend 
credit to new car dealers on the 
basis of contracts made for one- 
third cash payment or its equiva- 
lent while at the same time extend 
credit on used car contracts which 
required no cash payment or 
other equity on the part of the 
purchaser. 

H. H. Shuart, manager of the 
Detroit Auto Dealers Assn. de- 
scribed the work which the asso- 
ciation is doing to clean up the 
used car advertising in local De- 
troit papers. He further pointed 
out the association at the present 
time was fighting to get a revision 
in the present sales tax ruling 
under which the buyer of a new 
car is forced to pay a sales tax 
on the trade-in-price allowed him 
by the dealer and the dealer 
forced to pay a tax on the money 
which the car brings in resale. 

Two new members of the ad- 
visory committee were elected to- 
day. They were Dave Griffith and 
Edward Rooney. 


Reo Adds 33 Dealers, 
8 New Distributors 


Lansing, Mich., Mar. 15.—Reo 
Motor Car Co. added eight new 
distributors and 33 new dealers to 
its domestic sales organization 
during the first 12 days of March, 
compared with the previous six 
weeks’ record of six new distribu- 
tors and 58 new dealers. 

In addition to the new passen- 
ger cars with optional self-shifter 
Reo dealers offer a complete line 
of speed wagons and commercial 
units in capacity ranges said to 
cover 98 per cent of all commer- 
cial vehicles manufactured. 





Washington, Mar. 15.—Farmers 
participating in the programs of 


lthe Agricultural Adjustment Ad- 


ministration have received a total 
of $690,728,712 in rental and bene- 
fit payments, and payments in 
connection with exercise of cotton 
options and the cotton producer’s 
pool, up to Mar. 9, according to 


accounts showing checks dis- 
bursed, it was announced this 
week. The total is cumulative 


from May 12, 1933. 

Of the grand total shown by 
the check tabulation, $267,608,877 
represents payments in connection 
with 1933 adjustment programs, 
and $423,119,835 represents pay- 
ments in connection with 1934 ad- 
justment programs. The total, 
however, does not include re- 
moval-of-surplus figures. 

Payments as shown by checks 
issued, were as follows by com- 
modity and program: cotton, 1933 
program, $112,739,209; cotton, 1934 
program, $110,536,103; sale of cot- 
ton options, $12,224,694; disburse- 
ment from cotton pool, $48,712,775; 
disbursement from sales made by 
Bankhead tax-exempt certificate 
pool, $9,999,164; tobacco, 1933 pro- 
gram, $2,056,618; tobacco 1934 pro- 
gram, $17,094,004; wheat, 1933 
program, $91,875,579; wheat, 1934 
program, $63,382,738; corn - hogs, 
1934 program, $216,783,913; and su- 
gar, 1934 program, $5,323,911. 


Parts Men Ask 
Exemption From 


Wholesaler Code 


Washington, D. C., Mar. 15.— 
Whether manufacturers of auto- 
motive parts and equipment, who 
also do a wholesaling business, 
will be freed from their obliga- 
tions under the code for the 
wholesale automotive trade now 
depends on the NRA. Through 
their code authority the manu- 
facturers asked the recovery ad- 
ministration to approve the in- 
sertion in the definition of their 
industry of the words “and/or 
sale as a manufacturer,” a change 
which, if made, would have the 
effect of permitting all the whole- 
saling manufacturers to disre- 
gard the fair trade practice pro- 
visions governing other whole- 
salers, and to escape payment of 
their proportion of the expense 
of administering the jobbers’ code. 

The manufacturers were given 
a hearing in Washington before 
Barton Murray, division adminis- 
trator, Feb. 27. Murray and mem- 
bers of the NRA advisory boards, 
who sat with him in the hearing, 
are now considering the factual 
matter placed before them at the 
hearing, and it is expected a de- 
cision by the National Industrial 
Recovery Board, to which Murray 
will submit his recommendation, 
will be made early in April. 

The principal opposition to the 
proposed amendment of the defi- 
nition in the manufacturers’ code 
came from members of the whole- 
sale automotive trade, although 
objections to approval of the 
proposed amendment without 
qualification came from spokes- 
men for a number of other groups 
who insisted that approval of the 
wording proposed would be un- 
just to their members and work 
to their disadvantage. 


Nash Cuts Price 
On Both Lines 


Kenosha, Wis., Mar. 15.—Price 
reduction effective Mar. 10 have 
been announced by Nash Motors 
Co. on all Nash and LaFayette 
models. The new prices are up 
to $40 lower on LaFayette models 
and Nash reductions run. up 
to $70. 
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be argued before 
States Court of Appeals. 

Major issues 
summarized 
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lows: First, 
monopolize 





interstate trade in 






with foreign 
prices? 
inum Co. of America had trans- 
ferred its foreign properties 
to Aluminum, Ltd., of Canada, in 


importers 










then monopolize trade by con- 
spiring with Aluminum, Ltd., to 
fix prices here? Third, did the 
defendant by itself or its sub- 
sidiaries monopolize interstate 
trade in virgin aluminum? Fin- 






ally, did the aluminum company, 





ft Dealers Name 
New Officers 
At Pittsburgh 


Pittsburgh, Mar. 15.—Pittsburgh 
Automobile Dealers Assn. at che 
annual meeting last week named 
the following officers: 


Dealer Directors: F. B. Gregg, 
McKinley Gregg Auto Co.; George 
A. Hoeveler, Hoeveler Motors, 
Inc.; George P. Gray, Nash Motors 

; Co. of Pittsburgh; J. V. Booth, 
Booth Chevrolet Co.; and S. Irwin 
Kamin, Kamin Chevrolet Co. 

Associate Directors: A. E. Hert- 
zig, Goodyear Tire & Rubber Co., 
and R. E. Behlen, Bendix West- 
inghouse Airbrake Co. 

Officers: George H. Seagert, 
Rea-Seagert Co., president; P. K. 
Hodson, Hudson Motor Co., vice- 
president; George P. Gray, treas- 
urer, and W. N. Owings, PADA, 
secretary-manager. 





Coming Events 


MARCH 


16-24—Geneva, Switzeriand. Twelfth Interna- 
tional Automobile Show. Palais des 


16-23—Fort Worth, Tex. Annual Automobile 
Show. 


(6-23—Mankato, Minn, Mankato Auto Dealers 
Assn., Annual Au Show. Ar- 
mory. 





17-19—New Orleans, La. Automobile Shew, 
auspices Times - Picayune. Municipa) 
Auditorium. 
18—Detroit, Mich, 
Cadillac Hotel. 
18-23—New Brunswick, WN. J, 
Show. 
20—Toronto, Can. 
Hotel. 
27-30—Holdrege, Neb. Automobile Show. 
27-30—Lincoin, Neb. Automobile Show. 


APRIL 
22—New York, N. Y. American Chemical 
Society, Semi-annual Meeting. 
22-26-q@Chicago, I/!. Illinois Automotive Assn., 
Maintenance Show. 
MAY 
20—San Diego, Calif. California Pacific 
International 
JUNE 
16-26—White Suiphur Springs, W. Va. SAE 
Summer Meeting, The Greenbrier. 


SAE Dinner, Book- 
Automobile 


SAE Dinner, Royal York 





Suit Awards 
$2,868,900 in Damages 


15.— 

$2,868,900 were 
Bausch Machine 
Springfield, Mass., in 
charging monopolistic 
practices against the Aluminum 
Co, of America, Pittsburgh, by a 
United States District Court jury 
here Mar. 9. The verdict is con- 
sidered the most serious legal 
setback ever suffered by the Mel- 
aluminum mon- 
















Judge Harland B. Howe denied 
a motion for a new trial and a 
motion to set aside the verdict. 
He declared the verdict to be in 
accordance with the evidence and 
j said the amount of award was, 
“‘T think 
your verdict speaks the truth 
and has the ring of righteous- 
ness,” the judge told the jury- 


Notice of appeal was filed by 
counsel for the defendant cor- 
Defense lawyers had 
taken more than 50 exceptions to 
Judge Howe’s charge to the jury, 
as others during the 
course of the trial, and these will 
the United 


in the trial, as 
Howe's 
charge to the jury, were as fol- 
did the defendant 


virgin aluminum by conspiring 


to fix 
Second, after the Alum- 


1928, did the American company 





ES 


a competitor in the fabricating 
field and also a producer of vir- 
gin aluminum, control both the 
price of raw material and the 
finished product so as to operate 
a “squeeze” against the plaintiff 
so it could not make a profit? 

The trial lasted nine weeks 
and the stenographic record oc- 
cupied nearly 4,000 pages, in- 
cluding about 1,100,000 words. 
There were 571 exhibits. It was 
the third attempt of the Bausch 
Machine Tool Co., to collect from 
the Aluminum Co, of America 
under the Sherman Anti-Trust 
law. It first brought suit in 1926 
but did not press it to trial. 
In 1931 Bausch brought a second 
action which was tried in U. S. 
District Court at New Haven in 
1933. The jury found for the de- 
fendant but on appeal a new 
trial was ordered by the Circuit 
Court of Appeals. 


Price Advance 
Looked for in 
Tire Industry 


Dealers 


was stated. 


New 


Studebaker Corp. 


models. 


(Conttaued Sieh Page 1) 


outlets has been at the center of 
the recent price unsettlement 
which has threatened to under- 
mine the price structure of the 
industry. 

Concurrently with this develop- 
ment, advices from Akron indi- 
cated that tire interests again 
were considering the possibility 
of a rise in retail prices to offset 
mounting costs. 


Justification for this move was 
based on the expectation that 
even if the recent price cutting 
between dealers and mail order 
stores is terminated promptly 
the manufacturers are likely to 
emerge with a smaller profit mar- 
gin than before the start of the 
recent wave of unsettlement. The 
general view in Akron is that the 
extra five per cent discount al- 
lowed dealers to meet the Sears- 
Roebuck sale will remain in force 
even when the sale is ended. 


densome 


down. 


ices 


day. 





with the 


Propose Tax aoonge 


Bismarck, N. D., Mar. 15.—A 
committee has reported to bie” hones 
a measure proposing an increase in 
the lower brackets of a chain store 
tax bill and a decrease in the upper 
brackets with the measure call for 
taxation of all oil stations, grocery 
and drug stores, lumber yards and 
similar institutions in the state. 
The tax would range from $5 for 
one unit to $125 each for chains with 
75 or more units. 


the general 


partment and 


ment. 








offices 


EOS ET ELS 


South Bend, Ind., Mar. 
Freed from legal entanglements, 
stripped for 
action and announced new re- 
duced prices on all models. Reduc- 
tions run as high as $60 on some 


The announcement was made 
by Paul G. Hoffman, president, 
who explained how the reductions 
had been made possible. 


“We've shaken off many bur- 
expenses, 
millions of dollars in new capital. 
The plants have been written 
There are no bank loans 
and we have no preferred stock. 
All this cuts expenses.” 


We 


Chevrolet School Head 


Succumbs in Detroit 


Detroit, Mar. 15.—Funeral serv- 
for Cortland H. Meader, 
Chevrolet Motor Co. 
were held from the William R. 
Hamilton Chapel here last Mon- 


Mr. Meader died of pneumonia. 
He was born in New York 36 
years ago and had been associated 
automotive 
since 1922. He joined the Chev- 
rolet organization in 1927 as rep- 
resentative in Baltimore, becom- 
ing assistant manager of the 
Richmond, Va., zone a year later. 


In 1929 he was transferred to 
in Detroit, 
taking charge of used car sales 
promotion. He later became office 
manager of the general sales de- 
last April 
placed in charge of the company’s 
retail salesmen’s training depart- 


During the World War he spent 
two years overseas in the Trans- 
port and Air Services. 


executive, 


industry 


Auto Exhibit 
At Knoxville 


Knoxville, Tenn., Mar. 15.—More 
than 30,000 persons 
Knoxville’s 1935 automobile show, 
which was sponsored by 12 of the 
city’s leading dealers in co-opera- 
tion with the Knoxville Journal, 
morning newspaper. 
participating 
show reported that the crowd this 
year was the “most prosperous” 
within the past five years. 
cars were turned 
models, while dozens of brand new 
models were bought outright, it 


attended 


the 


Old 


in on new 


Smndebaker Makes 
Price Slash 


15.— 


have 


was 

















the 


dripped from the fender, 
workman who 
drove the first car off the assem- 
bly line in 1914, stepped up and 
handed His Honor a _ second 


Ameel, 


flagon. 


“What's this for?” 
mayor, and he was told by Fred 
Lamborn, who made tools and dies 
for that first of three million 
“we are building 
Dodges at a right smart clip these 
Today we are showing you 
It won’t be 


Dodges, 


days. 


» 


Dodge 


that 
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30,000 Attend 


arks 


the lid is lifted. 
* * 


the three millionth. 


long before we finish the fourth 
millionth, and of course, we want 
you again to be the first to look 
it over.” 


THE COLUMN has been told 
the story of the most far reach- 
ing sales letter on record in the 
automobile industry. Ripley would 
rave over it. But let’s tell the 
yarn chronologically. 

It was in January, 1901—that’s 
34 years ago—and W. M. Hard- 
living in Dalton, Ga., had 
There was 


wick, 


just opened his mail. 
a letter from Detroit on the sta- 
tionary of the Olds Motor Works. 

“We are selling a good many of 
in Georgia,” 
“They are proving 


our carriages 


letter read. 
very popular there. 


* 


ing for sub-agents. 


DODGE ANNOUNCED its three 
millionth car this week, which 
carries me back to that embarras- 
sing moment when I wrote a story 
for the column about how many 
car makers are in the millionaire 
class and I overlooked Dodge. 
Naturally, I had to apologize after 
getting red in the face. I sure was 
way behind the times. 

Having something to brag about, 
it was expected that Sales Man- 
ager vanDerZee would cash in 
in a publicity way with the three 
millionth Dodge. 
break in that Mayor Couzens of 
Detroit smashed a bottle of wine 
on the front bumper. 
good liquor, 
aftermath was 


He got a big 


A waste of 
it seemed, but the 
interesting. 
last drop of champagne 
Guy 


asked the 


We have 20 
of them in the state already. Mr. 
Johnson, of Atlanta, has been ap- 
pointed state agent. He is look- 
We are sure 
that you would enjoy talking to 
Mr. Johnson, who is a very hon- 
orable gentleman, and that you 


the 


Chris 


Sinsabau 


(Continued from Page 1) 
you'll have to wait a week before, direct the 


sales 


Oldsmobiles.” 


Hardwick frowned a bit. 
new horseless carriages were in- 
teresting, but maybe they would 
prove a fad, so he didn’t go to see 
Johnson in Atlanta. 

Ba * 


pose. 


bile business. 


Incidentally, 


AUTOMOBILE 
tions could take a leaf out of 
the book of the battery service 
stations, 
manager, 
restock on electrical energy. The 


* 


and 


service 





h 








and care of 


The 


THIRTY-FOUR YEARS pass. 
Hardwick, still living in Dalton, 
was going through his files one 
day. He came across the letter 
from Detroit, 
He pondered a while. 
he had been wrong in assuming 
that the horseless carriage was 
just a fad. Oldsmobile was an 
important factor in the automo- 
The 1935 Oldsmo- 
biles not only were beautiful, but 
were more substantial, 
engineering values. 
As it might be a _ good 
answer the letter, so he sat down 
and did it, 

So today Hardwick is the Olds- 
mobile dealer in Dalton. 
a long time to take effect, but 
the letter finally fulfilled its pur- 
the 34-year- 
old letter was written by none 
other than Roy, D. Chapin, now 
president of Hudson and a former 
Cabinet officer, but at that time 
a rookie working for Olds. 

* cg ok 


re-read it. 
After all, 


proven 
He decided 
idea to 


It took 


sta- 


opines ADN’s business 
who recently had to 


business manager found out that 


the battery service manager has 
a portable stand on which his 
battery lies ready for 
tion, and he has a good lamp for 
lighting the work. 
alongside the car, yanks out the 


installa- 


He ranges 


old battery and installs a new 


would be interested in discussing 


with him the idea of becoming 
a sub-agent in the Dalton district 
and sell our carriages. 

“Mr. Johnson has just opened 
a fine new store on the main 
street in Atlanta, where he will 


Salem. 


stations 


ator Co. 
president in charge of production 
and research at Mullins Mfg. 


Joins Young 
Racine, Wis., Mar. 15.—Edward S. 
Erickson has joined the Young Radi- 


one with less fuss than Charlie 
Fisher shakes up an old fashion. 
He handles the battery with a 
sling. The clamp is covered with 
graphite before being bolted down 
and he generously daubs the term- 
inals and strap from the same pot 
as a protection against corrosion. 
No lost motion—everything clicks. 

All this happened at a Willard 
service station and the business 
manager cannot help but ask, 
“Why don’t automobile service 
instruct their men on 
how to install batteries thisaway 
and save time and labor?” 


He was formerly vice- 


Co., 





CUMULATIVE NEW PASSENGER CAR REGIS 


. Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 


Co. and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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Chevrolet Service School 


Trains 10,000 in 60 Days 


Detroit, Mar. 15.—Taking the 
worry out of motoring is an in- 
dustry in itself. 

At the start of the year, the 
Chevrolet Motor Co. inaugurated 
special service schools designed 
to instruct the entire factory and 
dealer service organization in all 
phases of servicing, operation 
and maintenance of the new me- 
chanical features of the 1935 
Chevrolet models, and in the use 
of special tools and equipment 
already developed for servicing 
these lines. By the end of March 
Chevrolet expects to have in 
each of its 10,000 dealerships, 
men factory-trained in the serv- 
icing of the new models. 


The organization that accomp- 
lishes this training program has 
its headquarters at Flint, Mich., 
where service training schools 
are almost in constant session. 
Under the supervision of a chief 
instructor, classes of service rep- 
resentatives are given a complete 
service course. In a modernly 
equipped laboratory, cars are 
torn down, tools designed, tests 
made, and slide films produced, 
to aid service men. This school 
is under the direction of C. W. 
Wood, manager of the service 
and mechanical department of 
the company, a department re- 
cently organized by W. E. Holler, 
general sales manager. 

This service program, inaugur- 
ated by Holler, comprehends the 
thorough training of more than 
10,000 service managers within 
60 days’ time, and is organized 
along lines similar to the sales 
organization of the company. 

Service men qualified to con- 
duct similar schools in their own 
territory are brought into Flint 





Plymouth Sales 
Show Gain For 
10 Straight Weeks 


Detroit, Mar. 15.—For 10 con- 
secutive weeks this year, retail 
deliveries of new Plymouth cars 
have been far above sales for the 
corresponding weeks of last year, 
H. G. Moock, vice-president of 
the Plymouth Motor Corp., said 
today. 

Moock said Plymouth sales for 
the week ending Mar. 9 were 
7,572 units, an increase of four 
per cent over the previous week 
and 14.4 per cent above the same 
week in 1934. He said Plymouth’s 
retail deliveries for the 10-week 
period totaled 61,281 units, com- 
pared with 34,869 units in the 
corresponding period a year ago. 


from each of Chevrolet’s regional 
points. Here they are schooled 
first in the development of the 
new model while it is still in its 
experimental stages. They are 
provided with an _ experimental 
chassis which they tear down, at 
the same time designing tools 
necessary for the well-equipped 
service shop. They learn the 
function of each part that goes 
into the finished product, and 
run tests with standard service 
equipment, Slide films, explain- 
ing the servicing requirements on 
the new models, are prepared in 
the Flint school and distributed 
periodically to dealers subscrib- 
ing to this service. 


Part of the training course for 
regional service managers em- 
races a study of the plant oper- 
ations during which they be- 
come acquainted with the product 
as it is built, following through 
from the raw material to the final 
assembly. Returning to their 
respective territories, the regional 
service men conduct similar train- 
ing schools in each zone in their 
region, under the supervision of 
central office service and mechan- 
ical department representatives. 
The zone managers in turn visit 
centralized dealerships where the 
mechanics, upon whom the mo- 
torist must depend, are given a 
complete course of new product 
instruction. The problems of 
operating a dealership efficiently 
are also discussed at _ these 
special schools for dealers’ me- 
chanics as well as building plans, 
service station lay-out, organiza- 
tion set-up, time studies on serv- 
ice methods, and the keeping of 
service records. Classes of dealer 
service organizations are limited 
to 10 to insure free discussion and 
individual attention to each man. 








Favors 3-Year Plates 
To Save Time, Money 


St. Paul, Minn., Mar. 15.—A 
proposal by Charles C. Thompson 
of Burlingame, Calif., that Min- 
nesota’s automobile license plates 
be issued for three years instead 
of one is being studied by legisla- 
tors. Thompson sent his plan to 
Gov. Floyd B. Olson. 

Minnesota, for 1934 registrations, 
printed nearly 725,000 pairs of 
plates at a cost of $136,500, 
Thompson said. Distribution of 
the plates costs additional money. 
If the plates were issued for three 
year periods, the state would save 
money and the taxpayers would 
be saved time now spent every 
year in renewing licenses, he de- 
clared. 


E. D. Martin Gets Post 


With Edison Company 


Kearney, N. J., Mar. 15.—E. D. 
Martin, until now vice-president 
and division manager of the 
Emark Battery 
Division, has 
been advanced 
to vice-president 
of Thomas A. 
Edison, Inc., 
and chairman 
of the engineer- 
committee of 
the Edison In- 
dustries. 

Announce- 
ment was made 





b y Charles E. D. Martin 
Edison, presi- 
dent. Succeeding Martin will be 


B. F. Morris. 


Total of the World 
Now 34,927,121 Cars 


Detroit, Mar. 15.— There are 
now 34,927,121 automobiles in the 
world, 24,751,644 of them in the 
U. S., and the remainder of them, 
10,175,477, scattered in other coun- 
tries, according to an annual 
survey completed by the publica- 
tion “American Automobile” in 
its overseas edition. During 1934, 
world use of automobiles, trucks 
and buses increased 1,527,699, a 
gain of 4.7 per cent. The Ameri- 
can-Canadian production of cars 
and trucks rose 46 per cent to 
2,895,629, or 3% times the rest of 
the world, last year. 

Plants outside the United States 
and Canada produced 803,600 
units, a gain of 20 per cent over 
the previous high attained in 1933. 


IN THIS 
CORNER 


(Continued from Page 4) 


15. Drape their hand out the 
window. 
16. Flick cigar ashes in such a 


way as to resemble a turn 
signal (which they themselves 
never give). 


17. Drive at 20 m.p.h. on ex- 
press highways. 
And there are the criminally 


careless individuals who have ma- 
chines in a shocking state of dis- 
repair, and who drive without re- 
gard for the rights of others. They 
represent a class which should be 
dealt with summarily. 

It should not be hard to find 
these faults in others, but self-an- 
alysis is not generally severe. It 
has been repeated by pointing out 
that over-confidence has been the 
cause of many accidents, and all 
will agree that if any of the above 





faults are present, driving is 
dangerous. 
Very little educational work has 








been done to prepare drivers for 
the highway. It is my opinion that 
more schooling is indicated, and 
that every driver should be given 
instructions before a_ license is 
granted. Classes could be held in 
public buildings and radio lectures 
arranged. Drivers should be ap- 
prehended for careless driving and 
given “lecture tickets.” These cards 
would require attendance at a traf- 


fic class. When the course is com- 
pleted, the “diploma” would be 
tendered to the judge, and _ the 
driver dismissed. Failure to attend 
class would result in a fine. Na- 
turally, serious cases would be 
dealt with as at present, except 


traffic instruction would also be re- 
quired. 

However, the instruction should 
not decry speed. This is an era of 
universal speed and we will con- 
tinue to move faster. (Remember 
with what awe the mystic words 
“sixty miles per hour’ were 
spoken). Drivers need, and should 
have, instructions in fast driving. 
The “Sunday” driver making his 
first vacation trip of the season is 
usually a very dangerous person 
on the road. He should appreciate 
his limitations, but since he does 
not know he has any, instruction is 
required. 

It is quite true that more is re- 
quired than education. Vehicles of 
the $10 variety should not be al- 
lowed on our highways. Neither 
should defective mechanism be 
tolerated, especially brakes. Peri- 
odie vehicular inspection for a 


small fee, should be required, say 
every three months. These inspec- 
tions should be conducted’ by 


municipalities, charging just enough 
to cover the inspection costs. This 
service should be available at least 
16 hours per day. It is my opinion 
that a definite date should be es- 
tablished when two-wheel brake 
systems will be illegal, and that this 
date must not be far distant. 

With time, adequate roads will 
be constructed for high-speed work, 
with 75 m.p.h. banking instead of 
from nothing to plus or minus 
banking, as at present. The width 
of these new roads will be sufficient 
for their load. But if the drivers 
do not learn the elements of high- 
speed driving, these roads will be 
only somewhat better than those 
we have at present.—John C. Cox, 
Mech. Engineer, Automotive Divi- 
sion, Wagner Electric Co., St. Louis, 
Mo. 

Epitor’s NOTE: 
Stoeckel’s suggestion was not 
tended as approval of the plan. 
Mention was made that coming 
from anyone else it sounded very 
much like a publicity stunt. 


Comment on Mr. 


Would Control Mechanics 

Vancouver, B. C., Mar. 15.—The 
Garage Men’s Assn. of British Co- 
lumbia at a recent general meeting 


held in Vancouver drafted a Pro-| 
vincial Act to govern automobile 
mechanics. Apprenticeship and 


status of journeymen and masters 
and an examining board to pass on 


and classify all men engaged in| 
auto repair work were the two} 
chief items in the proposed act, 


which would apply to the whole 


industry in the province. 








TRATIONS 10 STATES FEBRUARY 1935-1934 


The complete cumulative figures will appear each week, until all 48 states or completed United States totals for the months have been printed. 
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Delaware "35 6 21 9 428 
"34 5] 6 6 1 ; 168 

Illinois 35 287} 109) 396] 109! 131) 240 72; 79) 28 25 5} 11) 224! 3 2 12748 
34 88} 11) 99 | | 75 75 89} 28} 21; 33) 13) 14) 157) 8} 32 4321 

North Carolina 35] 98 26) 124] 3 5 8 2 9| 5 2 | 2 19 4 2 4104 
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Engineers Present Plans to Advance Profession 


Five National Societies 


Present at N. Y. Meeting 


New York, Mar. 15.—Metro- 
politan sections of five national 
engineering societies, represent- 
ing civil, electrical, mechanical, 
chemical and mining engineers, 
met here recently in the audi- 
torium of the Engineering So- 
cieties’ building to hear four 
eminent engineers discuss the 
aims and achievements of the 
Engineers’ Council for Profes- 
sional Development. 

The council is a conference of 
engineering bodies organized to 
enhance the professional status 
of the engineer through the co- 
operative support of national or- 
ganizations dealing with various 
phases of an engineer’s life. 


Emphasize Unity 


Gano Dunn, president of the 
J. G. White Engineering Corp., 
and recently elected chairman of 
the board of trustees of Cooper 
Union presided. The speakers 
were Dr. C. F. Hirshfeld, chair- 
man of the council and chief of 
research of the Detroit Edison 
Co., General R. I. Rees, chairman 
of the council’s committee on 
professional training and assist- 
ant vice-president of American 
Telephone and Telegraph Co., and 
Professor J. W. Barker, member 
of the council’s committee on 
professional recognition and dean 
of the school of engineering of 
Columbia University. 

Referring to the apparent diver- 
sity of engineering occupations, 
which has followed in the wake 
of science and invention, Dunn 
emphasized the essential unity of 
all engineers in their methods of 
attacking problems. “I see in 
the Engineers’ Council for Pro- 
fessional Development,” he said, 
“the dawn of a professional self 
consciousness among engineers, 
the effects of which on the en- 
gineer’s status in society and on 
his satisfactions in life may be 
profound. The council,” he added, 


“rests upon and _  <derives its 
strength from the whole pro-| 
fession.” | 


To Establish Standards 


“The work of the council be- 
gins with the prospective engi- 
neering student, considers. the 
fundamentals of his_ technical, 
social and economic training, fol- 
lows him through his early post- 
college years, and finally ex- 
amines his fitness for recognition 
as an engineer,” according to Dr. 
Hirshfeld. “For these purposes,” 
he continued, “four major com- 
mittees have been set up dealing 
respectively with student selec- 
tion and guidance, engineering 
schools, professional training, and 
professional recognition. The 
product one gets out of any edu- 
cational process is determined 
largely by the quality of the raw 
material. We are, therefore, 
trying to find ways of evaluating 
that raw material before it under- 
takes the long, hard grind of an 
engineering education. If this 
can be done there should be an 
improvement in the average char- 
acter of recruits to the engineer- 
ing profession.” 


The ultimate aim of the coun- 
cil, it was explained, is to es- 
tablish recognized criteria for 
the use of the professional title 
of engineer. At present there are 
no uniform standards, although 
many of the states have adopted 
a system of licensing engineers 
by examination. It is for the 
purpose of bringing some order 
out of the present chaotic condi- 
tion that the council proposes to 
serve as a central body to de- 
termine who is qualified to prac- 
tice as an engineer and use the 
professional title. 





Dean Barker outlined’ the 
policy of the committee on pro- 
fessional recognition, explained 


the derivation of the minimum 
definition of an engineer, and the 
program of certification. “It is 
the expectation of the council,” 
said Dean Barker, “that a sys- 


| tem of certification will be devel- 

oped that will meet all the re- 
quirements of various bodies that 
now have varying standards for 
recognizing engineers and author- 
izing the use of the professional 
title. Thus certification by the 
council might be acceptable to 
state boards of engineering ex- 
aminers, and might also be ac- 
cepted by colleges as a basis for 
granting the professional degree 
of engineer after graduation.” 


February Index 
Of Business in 
Continued Gain 


Detroit, Mar. 15.—Highlights in 
the February national business 
picture were substantial recoveries 
being made by areas which have 
been heretofore noticeably slow in 
joining the recovery parade, ac- 
cording to the monthly survey of 
147 trading areas conducted by the 
research department of Brooke, 
Smith & French, Inc., Detroit, 
national advertising agency. 

Large industrial centers includ- 
ing Detroit, Buffalo, Cincinnati, 
Dayton, Flint, Fort Wayne and 
Newark, added greatly to their 
own progress and that of the 
country as a whole. Business ac- 
tivity showed an increase during 
February in 69 out of the 147 trad- 
ing areas, declined in 66 and was 
unchanged in 12. This compares 
with the January survey showing 
increases in 57 areas, declines in 
75 and 15 without change. 

The national index of business 
activity continued upward with a 
rise of 1 per cent, now standing 
at a point 32 per cent below 
normal, which is higher than both 
the previous month and for Feb- 
ruary of 1934. 


Greatest February gains were 


| registered in the following areas: 


Billings, Colorado Springs, Day- 
ton, Detroit, Dubuque, Flint, Fort 
Wayne, Fort Worth, Grand Junc- 
tion, Grand Rapids, Hartford, 
Jackson, Mich., Manchester, Mi- 
not, Mobile, Newark, Oshkosh, 
Poughkeepsie, Seattle, Wichita, 
Falls, Wilkes-Barre and Youngs- 
town. 

Areas closest to normal during 
the month were: 


Albany, Austin, Bakersfield, 
3angor, Billings, Boise, Charleston, 
W. Va.; Charlotte, Cheyenne, Col- 
orado Springs, Columbia, S. C.; 
Columbus, O., Denver, Lincoln, 
Lynchburg, Manchester, Miami, 
Raleigh, Reno, Richmond, Salt 
Lake City, St. Paul, Topeka, 
Waco and Yakima. 


Graham-Paige Reports 
Loss on ’34 Operation 


Detroit, Mar. 15—Report of 
Graham-Paige Corp. and subsid- 
iaries for year ended Dec. 31, 
1934, certified by independent 
auditors, shows net loss of $474,959 
after taxes, depreciation and other 
deductions. 

This compares with net profit 
of $66,997, equal to $4.46 a share 
on 15,000 shares of seven per cent 
first preferred stock in 1933. 

Current assets as of Dec. 31, 
1934, including $523,037 cash, 
amounted to $1,960,462 and cur- 
rent liabilities were $1,462,810 
compared with cash of $707,123, 
current assets of $1,890,806 and 
current liabilities of $995,236 at 
end of preceding year. 


Appoint Leach 

Philadelphia, Mar. 15.—L. M. Gil- 
mer Co. has announced the appoint- 
ment of H. B. Leach as district 
sales manager for Michigan, Ohio, 
Indiana and Kentucky for Gilmer 
fan belts. W. J. David, formerly 
serving the territory, now devotes 
himself exclusively to the Gilmer 
industrial line. 





They’re “Goin’ Places” in Auburns |Dealer Factory 





Ole Olson, Chick Johnson and Glen Austin have started a 12,000-mile 


tour with their show “Goin’ 


parade. 


Places.” 
Here are the boys with Roy H. Faulkner, president, as the 


Seven Auburns head thé 


caravan left Cincinnati. 





Michigan Plants Create 


Payroll Peak 
Approached in 
Muskegon, Mich. 


Muskegon, Mich., Mar. 15.—A 
recent survey made of the lead- 


ing automotive factories of 
Greater Muskegon reveals the 
number of men, the total of 


monthly men hours, and monthly 
payrolls is greater than at any 
time since 1930. Norge Corp. has 
an all-time high record employ- 
ment in its Muskegon Heights 
plant of 2,700 workers. Camp- 
bell, Wyant & Campbell Foundry 
has 2,200 employes, 200 less than 
its peak payroll of 2.400. Conti- 


nental Motors Corp. is employing | 


1,100 persons, the largest payroll 
in six years. The Continental 
payroll is double that of 1934 and 
has increased 500 since Jan. 1. 
Lahey Foundry & Machine Co. 
with 800 to 900 persons has its 
greatest employment since 1929. 
Sealed Power is employing 760, 
with Brunswick -Balke-Collender 
reporting 700 and Shaw-Walker, 
600. The West Michigan Steel 
Foundry Co. and subsidiaries now 
employ 475, while the Muskegon 
Piston Ring and the Anaconda 
Wire & Cable Co., 450 each. 

Most of the employes are work- 
ing from 36 to 40 hours a week. 
The 1934 average monthly em- 
ployment here was 10,000, al- 
though it was higher in the 
Spring months, being around 12,- 
000. The 1933 monthly average 
payroll showed 7,900 employed. 

Estimates showed that the total 
man hours per month thus far in 
1935 have been 2.000,000 each for 
January and February. This 
would represent an increase of 
500,000 hours, or one-third more 
than the 1934 average. The esti- 
mate of the payroll amount per 
month thus far in 1935 is $1,- 
000,000, or $250,000 more than dur- 
ing the late months of 1934. 

The employment peak here 
was 19,000 in 1929. The present 
total of 14.000, however, compares 
with the four-year period from 
1925 to 1929. 

R. O. Pettee 

Detroit, Mar. 15.—Funeral serv- 
ices will be held tomorrow for Rob- 
ert O. Pettee, district sales man- 
ager of Pontiac Motor Co. Burial 
will be in Pittsburgh. Mr. Pettee 
was born in New York 51 years ago. 


Appeals for Speed 
Columbia, S. C., Mar. 15.—Gov. 
Olin D. Johnston this week sent a 
special message to the General As- 


sembly asking “speedy enactment” 
of a $3 license tag measure. 


Jobs Throughout World 


erate 





(Continued from Page 1) 


the Dutch East Indies and Bolivia 
and consequently give work to 
people there as well as to persons 
handling them on the way to Am- 
erican factories in the interior 
here, only because they are exten- 
sively used in cars, the manufac- 
ture of which ig one of the major 
industries of Michigan. 

“The normal exportation of 
1,000,000 automobiles per year 
originating in and near this terri- 
tory stimulates employment also 
for workers that make the 800,000 
tons of steel, the 22,000,000 square 
feet of plate glass and the 5,000,- 
000 tires in addition to the many 
other supplies required if these 
vehicles are to render efficient 
transport to their buyers overseas. 

“Detroit has a practical, wealth- 
sharing, that all real true-blooded 
people can accept—namely, work. 
in the only right way, and that is, 
by sharing jobs and creating still 
more to be shared all around. This 
is not confiscating the fruits of 
another’s creative efforts, neither 
is it charity. Rather is it wealth 
sharing, that all true-blooded peo- 
ple can accept—namely, work. 

“With this status of world me- 
tropolis, however, Detroit and its 
people assume a responsibility in 
connection with international de- 
velopments. There is a direct link 
between the welfare of a large 
part of its population with any ac- 
tion which tends to affect favor- 
ably or unfavorably, trends in 
world trade.” 


68,000 Men Employed 
In Highway Building 





Washington, Mar. 15.—More 
than 68,000 men are being given 
direct employment on_ public 


works highway projects through- 
out the U. S., it is reported by 
the Bureau of Public Roads. 
There are 2,575 projects now 
under _ construction § involving 
7,166 miles of road, the bureau’s 
summary reveals. 

Progress made on public works 
road construction to date shows 
a total of 605 projects, estimated 
to cost $25,027,000, approved but 
contracts not yet awarded; 1,026 
projects, estimated to cost $837,- 
786,000, awarded but not yet 
under construction; 2,575 proj- 
ects, estimated to cost $155,- 
499,000, under construction; and 
7,823 projects completed at a cost 
of approximately $346,614,000. 


Self-Shifter Popular 


Lansing, Mich., Mar. 15.—More 
than 85 per cent of all Reo Flying 
Clouds have been equipped with the 
automatic self-shifter since the de- 
vice went into production nearly 
three years ago, according to the 
Reo Motor Car Co. 








Relations Topic 


Of NADA Meet 


(Continued from Page 1) 
“packs” and freight and han- 
dling costs, instigated by the fac- 
tories in 1934 did much to dis- 
sipate the gains made in used 
car dealings under the code. 
This had caused some consterna- 
tion in dealer ranks. In many 
circles the Pennsylvania report 
is considered rather inconclusive 
since there are many factors in 
addition to buying and selling 
which affect dealer profits but it 
has placed the profit question at 
the head of the list in the fac- 
tory-dealer relations confab next 
week. 


Dealer factory-relations have 
undergone considerable improve- 
ment during the past several 
months with F. W. A. Vesper, 
president of the NADA, dealing 
directly with factory heads in a 
conciliatory and understanding 
manner. Car makers of their own 
volition are giving better support 
to the dealer code and have been 
instrumental in many cases in 
bringing their dealers together for 
code instruction and other code 
purposes. 

This spirit of co-operation be- 
tween both dealers and factories 
is heading toward a solution of 
many problems which have 
harrassed the industry for many 
years. 


Speed Minimum Bill 
Withdrawn by Sponsors 


New York, Mar. 15.—The Eg- 
bert-Methfessel bill, which would 
have required a minimum speed 
of 30 miles for automobiles on 
the open highway, has been with- 
drawn by its sponsors, it was an- 
nounced by J. R. Crossley, vice- 
president of the Automobile Club 
of New York. 

Had the measure been adopted, 
drivers going at less than 30 miles 
an hour on main roads outside 
cities would have been punishable 
by two days in jail or $25 fine, 
or both, Mr. Crossley said. 

“Although statistics show that 
slow-moving vehicles are in some 
cases objectionable and in many 
instances serious contributory fac- 
tors to motor accidents, we never- 
theless feel that Senator Eg- 
bert’s bill was impractical and un- 
enforceable and would have un- 
doubtedly resulted in many 
abuses,” the club executive de- 
clared. 





North Carolina Dealers 


Elect New Officers 


Raleigh, N. C., March 15.—North 
Carolina Automobile Dealers’ 
Assn., at a meeting here March 
11 elected new officers, as follows: 
L. A. Rainey, Wilmington, presi- 
dent; J. A. Richbourg, Asheville, 
vice-president; T. B. Atmore, 
Washington, N. C., secretary; 
J. T. Maloney, Fayetteville, treas- 
urer. 

Members of the _ association 
appeared before the joint finance 
committee of the North Carolina 
legislature and voiced their dis- 
approval of the sales tax, claim- 
ing that the levy is driving busi- 
ness out of the state. 


eas Meet Planned 


By Detroit SAE Group 


Detroit, Mar. 15.—Detroit sec- 
tion of Society of Automotive 
Engineers will hold a _ dinner 
meeting at the Book-Cadillac 
Hotel at 6:30, Mar. 18. 


“How the Design of Some Mo- 
tor Parts Can Influence Piston 
Ring Performance” will be ex- 
plained by J. H. Ballard and N. 
A. Moore, Sealed Power Corp. 
W. A. Gebhard, Case School of 
Applied Science, will talk on “A 
Study of the Efficiencies of Pas- 
senger Car Overdrive Units.” 














Slight Gains 
Registered by 
Borg- Warner 


By C. J. ALEXANDER 


New York, Mar. 15.—Stocks of | 
automobile companies drifted 
lower this week along with the 
market in general and some con- 
cern was evident in financial cir- | 
cles over first quarter earnings of 
the industry. Although earlier 
expectations were that increases 
in net income would be shown 
over a year ago, contrary esti- 
mates were being circulated this 
week. Increased operating costs, 
due to higher wages and prices 
on materials, were given as the 
cause of the expected decline in 
earnings by those putting out the 
adverse forecasts. It still is prob- 
able that the results will be more 
favorable than now anticipated. 

The big piece of financial news 
of the week was Chrysler’s an- 
nouncement of its intention to 
call for redemption the $31,150,000 
of the Dodge bonds still out- 
standing. Although the com- 
pany’s stock failed to respond to 
the announcement, it was seen as 
a favorable development. 

Marlin - Rockwell declared a 
dividend of 50 cents on its capital 
stock, payable Apr. 1 to stock- 
holders of record Mar. 23. 

Automotive Daily News stock 
prices averages compared as fol- 
lows in the week ended Mar. 13 
with the preceding period and the 
like week of last year: 








Last This Year 

Week Week Change Ago 

24 MOLOTS .ccccccee 19.90 19.39 —0.51 28.24 
10 Car-truek comp'’s 20.28 19.89 —0.39 29.47 
10 Parts-accessories. 20.74 20.09 —0.65 21.52 
4 Tire-rubbers .... 14.15 12.50 1.65 24.49 
The automobile and parts and 
accessory shares stood up very 


well in the stock market in the) 
period under review but the tire 
and rubber group gave ground 
sharply, particularly following an- 
nouncement in Wall Street on | 


Wednesday that tire prices were | 


‘ being cut. The price reductions | 
were seen as a severe blow or 
earnings. 


Borg-Warner Gain 

Borg-Warner and Eaton Mfg. 
were among the _ outstanding 
stocks in the parts and accessory 
group, Borg-Warner finishing the 
week with a small gain over the 
preceding year and Eaton holding 
its own in a poor market. Chrys- 
ler lost only one-eighth of a point 
during the week and General 
Motors was off only a fraction. 

The motor averages would have 
made a good showing in the face 
of weakness in most sections had 
it not been for the break in the 
tire stocks. 

The new Studebaker common 
stock became active as quickly 
as it was admitted to trading on 
the New York Stock Exchange 
Monday of this week. It opened 
at $3 a share but in a generally 
weak market closed the first day 
at $2.75. Despite another sharp 
decline in the market as a whole | 
on Tuesday, Studebaker closed | 
unchanged for the day and on| 
Wednesday held to the same 
price. 

Studebaker’s new 6 per cent 
debentures, due in 1945 were 
traded in for the first time on | 
Tuesday and they closed at 47%, | 
dropping to 47 on Wednesday. 
Trading in the Studebaker 6 per 
cent notes of 1942 and certificates 
of deposit for these notes will be 
suspended on Apr. 12. 

Plan Approved 

Pierce-Arrow shares were some- 
what stronger Wednesday follow- | 
ing announcement that new cap- 
ital was available and that a 
majority of creditors had ap-| 
proved the reorganization plan. | 

Reflecting the progress made | 
by parts and accessory companies | 
last year, earnings of the first 30 
concerns in this group to report 
for 1934 amounted to $7,700,000, as | 
against only $680,000 for the same 
companies in the preceding year. 
Net income of the first eight car 
and truck companies to report 
for 1934 amounted to $91,825,000, 





| stockholders of record Mar. 


| 817,927, 
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Motor Shares Weaken as Market Falls Unchecked 





lacie with $98,802,000 in 
1933, an increase of 7.6 per cent. 

Net profits of the first 13 tire 
and rubber companies to report 
for 1934 amounted to $11,673,000, 
comparing with $11,632,000 in the 
preceding year, an increase of 0.4 


| per cent. 


Midland Steel Products Corp. 
this week declared a dividend of 
$2 on the account of accumula- 
tions on its 8 per cent first pre- 
ferred stock, payable Apr. 1 to 
22. 
This company paid $9 in divi- 
dends in 1934 on this. stock 
and arrearages now 
only $2. 

Waukesha Motors Co. declared 
30 cents a share on its capital 
stock, payable Apr. 1 to stock of 
record Mar. 15. 

Formica Insulation Co. resumed 
payment on its capital stock, with 
the declaration of 20 cents a 


share, payable Apr. 1 to holders | 


of record Mar. 15. This will be 
the first payment since 1932. 

General Tire & Rubber Co. de- 
clared $1.50 a share on its $6 
preferred stock, payable Mar. 31 
to holders of record Mar. 20. 


Mullins Shes Profit 
Of $186,504 for 1934 


Salem, O., Mar. 15.—-Report of 
the Mullins Mfg. Corp. for the 
year ended Dec. 31, 1934, certi- 
fied by independent auditors, 
shows net profit of $186,504, 


taxes, depreciation and _ special 
charges equivalent to $648 a 
share on 28,775 no-par shares of 
$7 cumulative convertible pre- 
ferred stock. This compares with 
a net loss of $268,427 in 1933. 


Balance sheet as of Dec. 31, 
1934, shows total assets of $2,- 
compared with $2,728,160 


on Dec. 31, 1933. Capital sur- 


amount to} 





in- | 


cluding special credits, and after | the fourth quarter of 1934. 


plus was $242,331 against $242,332 | 


at the close of the preceding year, 
and earned surplus was $263,562, 
as — with $77,057. 


Wins Suit 


| Fargo, N. D., Mar. 15.—The Jiffy | 
| Lubricator Co. won a suit in U. S.| 


District Court here recently when 
Judge Andrew Miller found it had 
not infringed upon patents of the 
Alemite Co., of Chicago. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MARCH 15, 1935 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


High Low 
1934-3 1934.5 New YORK 
23% 
33% 
17, 
57¥%% 
23%, 
68¥/; 
341, 


Allis Chalmers Mfg. . 
American C. & F.. 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 

Bohn A. & B. 
Borg-Warner 
Briggs Mfg. , 
Budd Mfg. Co., E. 
Budd Wheel Co. ae 
Chic. Yellow Cab (1). 
Chrysler 
Collins 


G. 


& Aikman 
Commercial Credit 
Credit A 


Commercial Inv. T. 


Com. 
(2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright 
du Pont de 
Eaton Mfg. 
Auto-Lite 
Evans Products 
Federal Motor 
Firestone T. & R. 
General Elec. (60c) 
General Motors 
Glidden y 
Goodrich, B. F. 
Goodyear T. & R... 
Graham-Paige : 
Hayes Body Corp. . 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelly-Spring. Tire 
Lee Rubber & Tire 


A 


Nemour s 


Electric 


| 


> 
' Last Minute Wall Street Wires 


From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





| New York, Mar. 15, 3:00 P.M.—A rally took place in motor 
shares on the Stock Exchange today. General Motors and 
Chrysler gained more than a point each. Parts and acces- 
higher and tire stocks advanced somewhat 
news that the unsettled price situation was being 
Volume increased on the advance. 


sories were 
on 
straightened out. 





General Motors Now Has 


More Than 350,000 Owners 











New York, Mar. 15.—-The total|ers of both classes by quarters 
number of General Motors com-| since 1917 follows: 
mon and preferred stockholders | it = Bacon Third —— 
for the first quarter of 1935 was | }\"' “——— "<a. ae 9,020 | 
350,663 compared with 350,164 for) jyis.... 918 4,73 39 | 
the fourth quarter of 1934 and | 1919.....++ 8,012 = ) 
with 351,949 for the first quarter | Fe ions ae = 136 2,0 | 
of 1934, it was disclosed today. | ieee 70,504 72,665 65,688 
There were 331,197 holders of | ae hor aaa a a0 488 ¢ of 
common stock and the balance of | j995, || go4ss 60.414. —s58,118 
19,466 represents holders of pre-| 1926....... 54,851 53,097 47,805 
ferred stock. These figures com-| !927....... 56.5% ore oss 
pare with 330,823 common stock- | 1 105.303 125.165 140,118 
holders and 19,341 preferred for | 1: 243,428 





The total number of sachets. | 


350,16 4 | 


. 1935, 


14, | 
| 


stockholders of record Jan 
stockholders of record Feb 


“Pre ferred 
and common 
1935 


1934 Profit Reported | 
By Int. Nickel of Can. 


New York, Mar. 15.—The re- 
port of the International Nickel 


Goodyear Shows Profit | 


Co. of Canada, Ltd., for the year Akron, O., Mar. 15.—Report of | 
ended Dec. 31, 1934, shows a net| Goodyear Tire & Rubber Co. of Cali- 
profit of $18,487,487.80 after all} fornia and wholly owned subsidiaries | 
charges including provisions of | f°" year ended Dec. 31, 1934, certi- 
5.321 131 52 f d iation, | fied by independent auditors, 
$5, , . ae 27s Stee | ant profit of $130,746 after depre- | 
mine depletion and other re-| Gjation, federal taxes, ete., equiva- 
serves, lent to $1.65 a share (par $100) on 
After the disbursement of $1,-| 79,116 shares of seven per cent | 
933,898.75 in preferred dividends, | cumulative preferred stock on which | 
| there remained $16,553,580.05 dividends accrued at close of year 
~ 2 as’ | amounted to 19% per cent. 
equal to $1.13 per share on the This compares with net loss of 
common stock. This compares | g399 439 jn 1933. 
with 53 cents per share in 1933 The entire common stock of com- 
and with a net loss of $135,344.65 pany is owned by Goodyear Tire & | 
in 1932. Rubber Co. (Akron, Ohio). 
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Mar. 15 Mar. 8 


High Low 
1934-3 1934-5 





43% 
19), 
414 
21% 
4434 
161, 
11% 
32, 
6% 
6, 
23 
5, 
253% 
8 
13 
105% 


2242 
8, 
214% 
6, 
154, 


Libbey-Owens-Ford Glass 
Ludlum Steel . 

Mack Trucks (1) 
Midland Steel 

Motor Products . 

Motor Wheel 

Murray 
Nash 


24% 
13% 
21% 

9% 
18 


15 
13 
% 
191, 
1344, 
533%, 
32 
273%, 
31/4 
10 
34 


134 
10%; 
5 
164 
12% 
513 4 
3014 
26% 
31, 
27 


10 
325 


| 
73 sien 
Corp. 5 Vf 
134 
3% 
Pierce-Arrow 5 | 
Raybestos iteetian 
Reo Motor 
Republic Steel Son, : ; 1] 4 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
(new) 
Thermoid Co. 
Thompson Products 
Timken Roller Bear. 
Trico Products 
Union Car. & Carb. (1) 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. 
Yellow Truck 
Young Spring & Wire 


8 , 
16, soos ET 


, } 
2% 


8 


555, 
58 
I Studebaker 


24 
73 


& 


& M. 


CHICAGO 
Asbestos Mfg. 
Bastian Blessing 
Bendix Aviation 
Borg-Warner... 
Houdaille-Hershey 
Modine Mfg. 
Perfect Circle 
Pines Winterfront 


DETROIT 


Ex-Cell-O Aircraft & Tool 
Timken-Detroit 





| car 
| notes and conditional bills of sale 
| to finance companies. 
| charges on these often exceeded 


19 


34 Earnings Up 
For Pittsburgh 
Plate Glass Co. 


Pittsburgh, Mar. 15.—Gross 


||| earnings of $7,485,147 for the year 


1934, after deducting depreciation, 
depletion, and losses and expenses 
in connection with property re- 
movals, as compared with $4,981,- 
163 in 1933, are shown in the 5ist 
annual report of Pittsburgh Plate 
Glass Co. 

Net income for the year was $5,- 
763,684 compared with $3,993,934 in 
1933. Cash dividends declared in 
1934 amounted to $3,104,614. This 
compares with $1,498,563 cash divi- 
dends declared in 1933. Cash divi- 
dends paid to stockholders in 1934 
were at the aggregate rate of $1.30 


a share. All taxes for the year 
1934 were $1,758,232 and all em- 
ployes’ benefits, including the 


special pension and relief provi- 
sions, $1,085,117; a total for both 
$2,843,349 or 49.3 per cent of the 
| total net earnings. 


: Chrysler Corp. 


Will Redeem 
Dodge Bonds 


(Continued from Page 1) 


with its regular depositary banks. 
| The proceeds of the loan in this 
| aggregate will be applied to the 
redemption of the debenture and 
| the balance of $5,150,500 and the 
| premium of $1,507,525 will be pro- 


vided from the corporation’s own 


fund. 


The corporation is borrowing 


| the $25,000,000 from certain of its 


depositary banks on one, two, 


shows | three, four, and five-year notes, 


distributed equally between the 
five maturities. These are straight 
bank loans, arranged between the 
| corporation and the individual 
banks, respectively. There is no 
underwriting, the arrangements 
having been made with the indi- 


| vidual banks by the corporation's 


treasury department. 


The new arrangements, it is 
said, will effect a saving in inter- 
est to the company of approxi- 
mately $1,200,000 a year, after 
the first year, which is equivalent 
to 28 cents a share on its com- 
mon stock | outstanding. 


Two Bills ‘Would Curb 


Unfair Car Financing 
Hartford, Conn., Mar. 15.—Un- 


| fair practices by automobile fi- 


nancing companies would be 
sharply curbed under the terms 
of two bills which have been 
|}given hearing by a legislative 
| committee here. One would pro- 
vide that the purchaser of any 
note secured by a conditional bill 
of sale be estopped from claim- 
ing that he was innocent because 
he did not know the interest 
charges were in excess of the 
legal limit. The other bill would 
require that conditional bills of 
sale state clearly “the amount 
charged as interest, insurance and 
other expenses in detail.” 

With reference to the first 
measure, it is claimed that used 
dealers have been selling 


Interest 


| the legal rate, but when ques- 
tioned by the authorities after 
complaint, the note-buyers have 


| pleaded innocence on the ground 


they did not know the rates were 
excessive. 
New Studebaker Shares 


New York, Mar. 15.—New York 
stock exchange has admitted to list 


Studebaker Corp. 10-year convertible 


six per cent debentures due Jan. 1, 
1945, and will suspend from dealing 
on April 12, 1935, Studebaker Corp. 
six per cent notes due Dec. 1, 1942, 
and certificates of deposit for six 
per cent notes due Dec. 1, 1942. 
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SMASHING, FULL COLOR DISPLA 


BEFORE MORE THAN 900, 


Run-of-Paper Color Pages in th 


HINK of putting your story 

~ in smashing, three color pages 

before more than 900,000 families 

in the Chicago market at one low 

cost—families who pay more than 

$4,500,000 a year to get the new 
Chicago Sunday Tribune! 

You can now use the full power 
of dramatic Color to give your 
sales in the Chicago market that 
fresh impetus you want to exert 
right now. For Color is here— 
in the Chicago Sunday Tribune— 
as you have never seen Color 
before! 


116 Color Pages in 1934! 

The process is strictly a Chicago 
Tribune development—perfected 
along original lines. The 116 
brilliant Color page advertis- 
ments which appeared last year 
have stamped Tribune color 
printing a positive success—not 
only mechanically but as a new 
medium of rapid-fire selling. 


Color in the Chicago Sunday 
Tribune gives you immediate 
domination of the entire Chicago 
market. You reach over 610,0 
families in Chicago and suburbs 
alone—more than the combined 
metropolitan circulations of the 
next two Chicago Sunday news- 
papers. 


Bonus of 290,000 Families! 


You receive as a “plus” or bonus 
circulation a coverage of 290,000 
additional families in those Chi- 
cago-minded cities that complete 
the great Chicago market. 

Color advertising is just one of 
many advancements that make 
the New Sunday Tribune all- 
powerful in your Chicago selling. 
Finer paper, finer printing, new 
and fascinating features, enlarged 
household departments, and a 
profusion of photos and pictorial 
treatments add increased reader 
interest to every section. 

Ask a Tribune representative 
to call. 


CHICAGO FAMILIES 
AGREE that the one publica- 
tion they must see on Sunday 
is the New Sunday Tribune 
which has three times the cov- 
erage of any national weekly in 
the entire Chicago market—a 
market that responded better 
than any other to the 1934 
automobile offerings and is cer- 
tain to be even more responsive 
in 1935. 
x * * 


The Chicago Loop department 
stores consistently spend more 
money in the Chicago Sunday 
Tribune than in any of the 
other 31 issues of Chicago 
newspapers. They spend as 
much money in a single issue 
of the Sunday Tribune as many 
national advertisers expend in 
this market in an entire year. 


Tribune Tower, Chicago—General Motors Bldg., Detroit—New York News Bldg., New York 


000 FAMILIES / 


* 


* 


BUYING POWER is covered 
practically 100% in Metropolitan 
Chicago by the Chicago Tribune. 
For Tribune circulation is heav- 
iest in those above average neigh- 
borhoods that advertisers are 
most anxious to reach. And the 
Tribune has the preference, not 
only in coverage but in reader 
interest. 





